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LETTERS 


Counter Check 


Srrs: In the August issue, on page 8, 
you showed a counter check that had been 
developed by a bank. 

We feel that our counter check, a sample 
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of which is enclosed, is a preferable form 

since it complies with the sample recently 

put out by the American Bankers Associ- 

ation. You may reproduce it if you think 

it advisable. 

N. Patry, Vice-president, 
The First National Bank and 
Trust Company of New Haven, 

New Haven, Connecticut 
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On La Salle Street 


Strs: I was very much embarrassed on 
reading the paragraph listing the names 
of Chicago banks underneath the picture 
of La Salle Street in your August issue. 
The only building which really shows up in 
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prominence, aside from the Board of Trade 
Building, is the City National Bank and 
Trust Company of Chicago, of which no 
mention is made. 

CHESTER Price, Advertising and 
Publicity Manager, City National 
Bank and Trust Company of Chicago, 

Chicago, Illinois 


Our apology to City National Bank and Trust Com- 
pany of Chicago for a conspicuous but unintentional 
oversight. The bank occupies the second building from 
the right in the picture. 
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Painting of the Pearls 


Sirs: We are sending you two photo- 
graphs of this institution, one of the vesti- 
bule or ye entrance and one of the 
patio. (For these, see page 14.) 

On the wall in the latter photograph 
may be seen a painting by the Venezuelan 
painter, Tito Salas, which we call the Paint- 
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(heBurroughs 
Clearing House 


HENRY J. BOONE, Editor 
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Behind Ramparts of Rolling Steel 


Now, in this autumn of 1941, in mounting numbers come ramparts of rolling steel 
for our Armored Force from industries which once were devoted solely to the arts 
of peace. And from a host of other plants which even a few years ago were as remote 
from the making of munitions as they were from war itself come hundreds of no less 
essential contributions to defense. 

As the national effort broadens, more and more of these often unsung industrial 
fighters for democracy play their vital parts. Behind them, in turn, stands the mobil- 
ized bank credit of the country, speeding in many ways the great task at hand. For 
bank credit assists in converting plants to new uses, in helping to create additional 
plants, in making needed tools, in financing purchases of materials, in facilitating 
subcontracting and in dozens of other ways, all necessary to swift and sure comple- 
tion of rearmament. 

The Chase National Bank, in cooperation with its correspondent banks through- 


out the country, is actively assisting industry in its task of arming the nation. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


Member Federal Deposit Insurance Corporation 


In writing to advertisers please mention The Burroughs Clearing House 








ing of the Pearls. This is in three parts. 
At the right, the Indians of Margarita are 
shown getting ready for pearl fishing. At 
the left, Spaniards are shown collecting 
beads and other things to bring to America 
to barter. In the center is shown an 
historic > ras in which the daughter of 
the Chief of Margarita is removing a 
necklace of pearls which hung in three loops 
to her knees, exchanging it with a Spanish 
trader for a porcelain plate from Valencia. 
(The necklace later was sold in one of the 
cities of Europe for a fabulous sum.) 

This theme was adopted to adorn the 
offices of the Bank of Venezuela because 
the pearl was our legal money in the first 
century after the Spanish conquest. At 
that time there was neither gold nor silver 
in Venezuela and it was necessary that the 
government of the City of Caracas decree 
the pearl as legal tender, establishing a 
relation between the weight of pearls of 
certain size with the gold mark. 

VICENTE LEcuNA, Presidente, 

Banco de Venezuela, 
Caracas, Venezuela 
* e + 


The Patty Berg 


Sirs: Enclosed is a picture showing 
Guy E. Masters, vice-president and cashier 
of the Northwestern National Bank and 





Trust Company in Minneapolis, presentin 
Patty Berg, champion woman golfer, wit 
a prize miniature gladiolus bloom named 
after her. The honor was conferred by the 
Minnesota Gladiolus Society after Mr. 
Masters had age to combine golf with 
the opening day of the annual show of the 
society in the main banking lobby August 
18 and 19. 

The bank has long sponsored flower 
shows and has found that these exhibits 
annually attract thousands of visitors to 
the bank. 

LESTER WILL, 

Campbell-Mithun, Advertising, 
Minneapolis, Minnesota 
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In the TREND of BANKING 





Banking Urges Public to Save 
for Defense 


The old-fashioned virtue of thrift, so 
long relegated to the background, has 
apparently come into its own again. 

With individual incomes rising, peace- 
time oer curtailed, and defense 
expenditures ever mounting, it becomes 
steadily more evident that the practice of 
individual economy is necessary if inflation 
is to be avoided and a substantial portion 
of the defense program is to be financed 
ona ‘pay-as-you-go’ basis. 

That the nation’s banks are alive to this 
fact is evident from the tenor of their 
advertising to the public in recent months. 
‘‘We must teach thrift as never before,” 
adjured a speaker at a state banking con- 
ference last month. Perhaps the most cur- 
rent example of public education in this 
regard has been in connection with the 
new installment loan regulations. 

Many banks have used paid advertising 
space to welcome the new regulations, to 
explain what they are and why they are 
essential at this time, and to urge patriotic 
co-operation. Such messages usually con- 
tain a strong thrift appeal. 

“Save for Defense . . . and the Future!’’ 
advocates the First Wisconsin National 
Bank of Wisconsin. “Don’t buy need- 
lessly or heedlessly. Help conserve mate- 
rials vital to national defense. Pay cash 
whenever you can. If you have to buy on 
time, make as large a down payment as 
you can afford . . . and pay the balance in 
the fewest possible number of installments. 
Keep a budget—and save! Build a reserve 
fund for future needs. Buy Treasury Tax 
notes to pay future income taxes. Invest 
in America! Buy U. S. Defense Savings 
Bonds—for national and personal security!” 

A tangible step in the direction of en- 
couraging personal thrift has been taken 
by the Union National Bank of Denver, 
Colorado, which is now in the midst of 
promoting a 50-week ““Making Ends Meet” 
contest. Its purpose is to help families to 
plan workable budgets. Each week a $10 
prize ($5 in cash and $5 placed in a per- 
sonal account under the winner’s name) is 
awarded for the best budget submitted. 
The winning budgets are reproduced week- 
by-week in a series of bank advertisements, 
further helping to teach the main lesson of 
future security—the way to save. 

Meanwhile, the promotion of U. S. 
defense securities is going briskly forward, 
with new variations. “Recently we have 
been using some messages on our Audichron 
; lugging: Defense Savings Bonds and 

tamps,’ writes W. M. Sherrill, advertising 
manager of the First National Bank in 
St. Louis. The Audichron is a machine 
which automatically gives the time of day 
and a brief sales message over the telephone, 
when its number is called. Thus the 35,000 
St. Louisans who on an average inquire 
daily as to the correct time are likely 
also to receive the suggestion that it is 
time to buy defense bonds. 

An illustration above shows one of the 
—s red, white and blue signs, adver- 
tising defense bonds and featuring the use 
of a giant “V,”’ which The First National 
Bank of Portland has erected over the 
entrances of its downtown offices and some 
of its outstate branches. 

Many banks have not only urged the 
public to purchase defense bonds and 
suggested payroll deduction plans to busi- 
ness clients; they have also put the same 
suggestions to work in their own institu- 














“U.S.DEFENSE. 
BONDS & STAMPS 
ee 








**v’? symbol features Defense Bond promotion of The First National 
Bank of Portland, Oregon. Above, left, is Vice-president R. M. Col- 
well; right, G. F. Johnson, national field director, Defense Bond staff 
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Typical are these ads explaining, welcoming new loan regulations 


. . current bank advertising contains a strong thrift appeal 


tions. An unusual example is the participa- 
tion plan offered by the Third National 
Bank of Nashville, Tenn., to its employees. 
Any employee may authorize a salary 
deduction each pay day, in multiples of 
50 cents but not for less than one dollar, 
and the funds so collected will be held by 
the bank until the amount on hand is 
sufficient to buy a bond of the denomina- 
tion desired. In order to encourage such 
purchases and to pectosts systematic sav- 
ing, the bank will contribute as a special 
bonus a bond or stamps equivalent to 
25 per cent of the amount of the salary 
deduction. Employees may authorize de- 
ductions in any amount, but any bonds 
purchased in excess of 10 per cent of an 
individual’s salary will not be included in 
figuring the defense bond bonus. 

A combination personal loan and defense 
bond monthly savings plan has been 


introduced to the public by The National 
Shawmut Bank of Boston, as a new incen- 
tive for thrift. Under the plan an addi- 
tional amount is included in each loan pay- 
ment, this amount being applied towards 
the purchase of one or more Defense 
Savings Bonds. When the note matures 
the accumulated savings will be sufficient 
to enable the bank to present the borrower 
with a full-paid defense bond in addition 
to the cancelled note. No charge of any 
kind is made by the bank for including this 
savings es as part of the loan transaction. 
Walter S. Bucklin, president of the Shaw- 
mut Bank, points to the plan’s two pur- 
poses: first, to encourage borrowers under 
the monthly installment plan to acquire 
the habit of saving; second, to promote the 
sale of Defense Bonds. The bank has sold 
over two million dollars worth of the 
bonds to date. 





ao reer arin 


ncaa re alt ee TE gt ge Natt oe LALA ARS AD 


: 
i= 
} 
; 
if 
' 
j 
i 



























Smart design, 
beauty and new 
features are com- 
bined in these 
modern ‘'stream- 
lined” Globe- 
Wernicke sec- 
tional bookcases. 
They are fine ex- 
amples of wood 
craftsmanship and 
protect books from 
dust or damage. The sectional feature per- 
mits expansion to meet individual needs. 


FREE ... Ask our dealer for a copy of 32-page 
booklet, ‘The World’s Best Books’’ or 
write direct to us. 

















. 
Top: Arlington Style 
. . distinctive ap- 
pearance... beau- 
tiful finishes . . . 
receding type door. 


Right: Washington 
Style. . . decidedly 
attractive . . . with 


sliding. wood or 
plate glass doors. 


Globe-Wernicke 
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Lobby of new main office, Public National Bank and Trust Company of New York 


. . » bank’s growth made change to larger quarters necessary 


A. B. A. Survey Reveals Defense 
Loan Increase 


More than $1,300,000,000 of commit- 
ments for loans to manufacturers for 
financing the production of defense sup- 
plies was reported to the American Bankers 
Association as outstanding on June 30 by 
369 banks in 142 cities, according to a high- 
spotting survey made by the association. 
This was an increase of more than $360,000,- 
000 over the total reported on March 31. 

The survey revealed that 75 per cent of 
the commitments were made _ without 
assignments of contract. 
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‘PROVIDING INVESTMENT CAPITAL 


"he Middle Atlantic States 


* 

* 

* 

* 

* 

* 

* 

* 

* 

* 

* 

* OST populous and most highly 

+ industrialized, the Middle Atlan- 
tic States naturally rank high in capital 

* requirements, in production of goods, 

* and in wealth. 

* Center of shipping from the days of 
“Fulton’s Folly”; of security trading 

* since the days of the Buttonwood Tree; 

te starting point of western migrations 

as down the Ohio River and through the 
Erie Canal—these States have long been 

* the spearhead of American progress. 

* In their internal development and 

* 

* 

* 

* 

* 

* 

* 


Second of a Series of excerpts from our brochure, ‘Providing Nationwide Investment 
Capital .. .1903-1941,’’ a copy of which will be sent upon request. 


CHICAGO, 201 S. LA SALLE STREET - NEW YORK, 35 WALL STREET - AND OTHER PRINCIPAL CITIES 


HALSEY, STUART & CO. Inc. 


in making their resources available to 
other sections, The Middle Atlantic 
States have had frequent occasion to 
utilize the facilities of investment organ- 
izations such as our own. 

x *k * 

As in other sections, Halsey, Stuart 
& Co, Inc. has made its contribution to 
progress through its participation as an 
original underwriter in some 500 bond 
issues, totaling about $2,250,000,000, of 
representative corporations and munici- 
palities in the Middle Atlantic States. 
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Public National Bank Occupies 
Impressive New Quarters 


The Public National Bank and Trust 
Company of New York on October 6 will 
formally open for business its new and 
greatly enlarged main office quarters in the 

ank’s 9-story building at 37 Broad Street, 
recently acquired by cash purchase from 
the New York Stock Exchange. The 
structure is a familiar landmark in the 
Wall Street district, a few steps from the 
Stock and Commodity Exchange, the Sub- 
Treasu and many large banks and 
financial firms. 

In commenting on the move from former 
headquarters on William Street, officials of 
The Public National Bank characterized 
it as the inevitable result of an era of 
steady growth. The bank ranks 45th 
among the nation’s commercial banks, 
maintains thirty separate offices in Greater 
New York, and the June 30 statement 
showed total resources of $192,296,791.41. 

In a recent statement E. Chester Ger- 
sten, President, hailed the purchase of the 
new building as symbolizing thirty-three 

ears of sound progress for the institution. 
Said Mr. Gersten, “The Public National 
Bank and Trust Company for some time 
has been rapidly outgrowing its old head- 
quarters office, as a logical result of steadily 
expanding banking business in_ loans, 
deposits and all other ae rg cnr a 

The new home of Public National is a 
striking and beautifully proportioned struc- 
ture, completely equipped with the most 
modern banking facilities, and air condi- 
tioned prior to the bank’s occupancy. 

The area to be occupied by the bank 
itself represents a 60 per cent increase in 
headquarters office space. It consists of 
the sub-basement, a lower banking level, 
main banking floor, first and second 
mezzanines, and the second and third floors. 

Impressive dignity is imparted by the 
30-foot acoustical ceiling, massive bronze 
doors, and twelve stately columns with 
marble mosaic and bronze fillets. Tellers’ 
wickets are of marble, bronze and glass, in 
dignified formal design. Vast bronze 
chandeliers complete the decorative motif. 

~ ’ . 


What Customers Really Think 
About Banks 


A cross section of Nebraska bank cus- 
tomers were recently asked for their frank 
opinions on banks, bankers and banking, 
and the data from this experiment by the 
state association’s Committee on Educa- 
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tion and Public Relations has been com- 
bined in an unusually interesting pamphlet. 

The letter sent out to customers asked 
for candid opinions on the quality of bank- 
ing service —— rendered, and welcomed 
suggestions. The completely confidential 
nature of the replies was stressed, cus- 
tomers even being requested not to sign 
the letters. 

About 50 per cent of those replying said 
they found their banking service entirely 
satisfactory and could suggest no improve- 
ments. Most of the remainder said “bank 
service is good, except” and then went on 
to voice one or more criticisms. A few 
replies bordered on the vindictive side. 

The most common complaint seemed to 
pe on the interest rate charged on loans, in 
comparison with that allowed for savings. 
A number suggested that banking hours 
were too short. The pamphlet reproduced 
the letter sent to customers, and tabulated 
the responses. Also included were excerpts 
from some of the more interesting replies 
received. 

. + e 


‘*Old-Timers’’ Help to Boost 
Bank’s Auto Loans 


Automobiles of ancient vintage area 
“natural” for advertising a bank’s auto 
loan facilities, the Security-First National 
Bank in Los Angeles has discovered. 

Although Security-First National gets its 
vintage cars from a foremost collector, it is 
pointed out that this need not discourage 
the small bank, however remote, from using 
the idea. For old cars are obtainable 
everywhere. In fact, some of Security- 
First National’s 118 branches in Los 
Angeles and Southern California have not 
waited to get an old car on the routed 
schedules, but managers have gone out 
and obtained “‘old-timers’”’ for themselves. 

This bank got into automobile financin 
only about two years ago, and thus ha 
to make up for lost ground in stressing the 
fact that it was lending money to car 
buyers. 

Allan Herrick, advertising manager, hit 
upon the idea of exhibiting old cars in the 
bank lobbies, and they made an instant 
impression. The cars were rented from 
a collector near Los Angeles whose hobby 





. relics raise reminiscences 


is old autos and horse cars. He has more 
than forty automobiles, dating from an 
1898 Locomobile steamer, and owns a 
special motor truck for delivering them 
when rented. 

When a half-dozen of the relics were 
placed in Security-First National lobbies, 





...WE KEEP ““MILKMAN”’ 
HOURS 


to speed your collection of 
New York State cash items 


@ Our Night Transit service can save your bank as 
much as 24 hours in the presentation of cash items 
throughout New York State! 


At three in the morning we are still busy meeting 
all Buffalo planes and trains. Incoming cash items 
are sorted and redispatched to their destinations by 
the fastest possible route. This means presentation 
hours in advance of other methods. 


With few exceptions, items gins, prior to 12:30 
A.M. will be presented the next business day in 
60 New York State cities and towns. Cash items to 


other parts of the country are handled with compa- 
rable speed. 


Let us show you how we can bring about a worth- 
while reduction in float by ge up your 
presentations and collections in New ork State. 


MARINE TRUST COMPANY 
OF BUFFALO 


A Marine Midland Bank 





branch managers reported immediate inter- 
est and increased inquiries for auto loans. 





BEemepeR FEDERAL DEPOSIT INSURAN CI CORPORATION 
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TRENDS IN CURRENT BANK DESIGN 











ULTRA-MODERN ... 


from banks of a few short years ago is the new home 
efferson Trust and Savings Bank of Peoria, Illinois 








MODERN ... 


More traditional in design, yet completely modern in every detail is 
the remodeled Merchants National Bank of Topeka, Kansas 


tt 

















This new branch of The National Shawmut Bank of Boston has merged 
COLONIAL... onial design with modern devices such as an electric-eye door 


Customers Invited to Hear 
Experts in Their Lines 


The Granite Trust Company of Quincy, 
Mass., has been conducting a series of 
customer meetings as a part of its public 
relations program, inviting small groups of 
patrons to gather at the bank to listen to 
authorities in their own business lines. 

The procedure has been cocktails at 
4:00 to 4:30 P.M., then the speaker and his 
question and answer period for another 
hour or so. Speakers have included: Zenn 
Kaufman, New York sales consultant and 
author of “Showmanship in Business’’; 
Lieutenant Colonel James S. Crawford of 
the United States Army Ordnance Depart- 
ment; and Mayo A. Shattuck, Boston 
attorney and authority on trusts. 

Mr. Shattuck spoke to a group of about 
fifty persons, including many Quincy 
attorneys, on the subject of wills and 
trusts. At the second meeting, Lt. Col. 
Crawford spoke to approximately fifty 
industrial plant executives on defense 
contracts, and subsequently Mr. Kaufman 
addressed a similar meeting of merchants, 
retailers, and business men and women on 
merchandising. 

The primary purpose of the Granite 
Trust Company’s program of depositor- 
customer meetings is to create good will 
with prominent business men in the bank’s 
territory. The institution has a combined 
public relations and business development 
committee, consisting of two officers and 
four directors, and the series of customer 
sg is being conducted under their 

irection. The reaction is said to have been 
uniformly good, and a better understandin 
of the inter-dependence of banker an 
customer has been established. 


Sf * 


Real Estate Mortgage Clinic in 
Philadelphia, October 30-31 


A Real Estate Clinic sponsored by the 
Savings Division of the American Bankers 
Association for banks in Delaware, the 
District of Columbia, Maryland, New Jer- 
sey and eastern Pennsylvania will be held 
October 30-31 in Philadelphia, it is an- 
nounced by Roy R. Marquardt, president 
of the division and vice-president of The 
First National Bank of Chicago. 

The sessions will be held under the 
direction of Dr. Ernest M. Fisher, director 
of the A. B. A.’s Department of Research 
in Mortgage and Real Estate Finance. 
They will be conducted on an open forum 
basis, and bankers in attendance will be 
free to interpose questions and express 
their opinions during the discussions. 

The Bellevue-Stratford Hotel in Phila- 
delphia will be conference headquarters. 


° ° a 


Text of Safe Deposit Convention 
Proceedings Available 


There is still available a small supply of 
a special issue of The Safe Deposit Bulletin 
containing a record of the proceedings of 
the 1941 National Safe Deposit Convention 
in Buffalo. The issue includes discussions 
of safe deposit questions of national inter- 
est, texts of addresses by individuals 
of recognized ability on topics such as 
claims, “‘freezing’’ regulations, new busi- 
ness, public relations, personnel, efficient 
operation, rates, etc., together with a 
record of discussions following delivery of 
the talks. 

A copy of the special issue of the Bulletin 
may be obtained by sending $1.00 to 
James A. McBain, secretary, New York 
State Safe Deposit Association, 18 Pine 
Street, New York City. 
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THERE'S NO MYSTERY TO IT; hohe 8 how Mg get MGNe loans 


Check your customers’ balance sheets. 
Those listing large marketable inventories 
are excellent prospects for additional credit. 
Such inventories, when hypothecated to 
your Bank through Lawrence Field Ware- 
house Receipts, constitute grade-A collat- 


LAWRENCE SYSTEM 


| ee Se ge LOAN §S 


AGAINST 


eral. To prevent bottlenecks developing, 
your customers might also advantageously 
build up additional inventories of raw 
materials. Write to any Lawrence System 
office today for free booklets which tell how 
your bank can increase loans and profits 


field warehousing 
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HOW MUCH DOES 
_ITCOSTTO MAKE A 
_ PERSONAL LOAN ? 


JOE 


PROSPECT PARK NATIONAL BANK 
324 HALEDON AVENUE 
Lentil 
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L LOan DEPARTMENT 





have not neared 





Our records 

meet doe om your hewn. 
Vromet pay meoc stremythe® your credit delinquent payments 
eeceonuete tate haters 


Therefore, if met alrwady rumeted please mail 
parmons TODAY to der cterhen Canchore per 








PROSPECT PARK NATIONAL BANK 
at HALEDON AVENUE, 
PROSPECT PARK. N. J. 











Bankers who have had Personal Loan 
Departments in operation long enough 
to gather reliable cost figures, tell us 
that costs vary from $4.00 to $14.00 
per loan . . . and most of this cost is 
COLLECTION EXPENSE. 


The new ‘“‘Curtisee Mailer’ collects 
past due payments at low cost. It is 
a combination notice and return 
envelope in a single unit . . . can be 
mailed for 144¢ postage . . . for 1¢ in 
lots of 200 or more. 


CURTIS 1000 INC. 


342 Capitol Ave. 1000 University Ave. 2630 Payne Ave. 
HARTFORD, CONN. — ST. PAUL, MINN. CLEVELAND, 0. 
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. first to complete Graduate School of Savings and Loan course 


First Graduating Class at Savings 
and Loan School 


The Graduate School of Savings and 


Loan rounded out its third summer session . 


of two weeks at Northwestern University 
in Chicago on August 29, awarding “‘Certifi- 
cates of Recognition” and a golden scholas- 
tic key to 27 men who constitute the first 
graduating class of this educational move- 
ment. Besides this group some 120 other 
savings and loan and co-operative bank 
executives comprised the student body of 
this first session in which all three scholastic 
years of the Graduate School curriculum 
nave been offered. 

The American Savings and Loan Insti- 
tute, sponsoring organization of the Gradu- 
ate School, first added this concentrated 











OUR 106th YEAR 


During 1941, this bank enters its 
106th year as an outstanding finan- 
cial institution. This long experi- 
ence ... together with our close 
knowledge of New England busi- 
ness and credit conditions... pro- 
vides definite advantages for banks 
desiring a Boston connection... . 


We cordially invite your inquiry. 


The National 
Shawmut Bank 


40 Water Street, Boston 


Member Federal Deposit Insurance Corporation 
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summer session to its training program in 

1939, offering the freshman subjects of 
Savings and Loan Management, Savings 
and Loan Law, Business Forecasting, and 
Construction Loan Procedure and aon 
vision. In 1940 the freshman subjects 
were repeated and a sophomore course 
consisting of Advanced Savings and Loan 
Management, Advertising Principles and 
Technique, Financial Systems, and Per- 
sonnel — ement and Development was 
added. e term just completed both 
sa ay aad sophomore curricula were 
given plus a senior course of still more 
advanced Savings and Loan Manage- 
ment, Investments, Business and Govern- 
ment, and Public Relations. The class of 
1941, besides completing with credit all of 
these courses wrote theses cov ering original 
research and passed oral examinations on 
the subject matter of their theses. The 
certificates are awarded by the American 
Savings and Loan Institute in co-operation 
with Northwestern University. 

The student body represented thirty-one 
states and the District of Columbia. 
Altogether, they represented institutions 
with approximately a tenth of the resources 
of the savings and loan systems of the 
country. The average age of the students 
was thirty-nine, the oldest being sixty-nine 
and the youngest twenty. 

Evening lectures supplemented the day 
class work with subjects ranging from cur- 
rent problems such as price and priority 
controls and the business cycle to trends in 
small home architecture and modern sub- 
dividing. The faculty included seven well- 
known academicians in schools of finance, 
as well as representatives of the savings and 
loan business and the Federal Home Loan 
Bank System, city planning experts, and 
leaders in related specialized fields. 

Theses written by graduating class 
members represented original research on 
such subjects as: Variable Interest Rates, 
Study of Construction Standards, Home 
Building Service Plans, Interest and Divi- 
dend Rates, and A Comparative Study of 
Financial Institutions in Pennsylvania. 

The 1942 session is scheduled for August 
2-14 at Northwestern University. 
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Recently Announced Promotions 
of Bank Officers 


A number of senior administrative of- 
ficers of Bank of America were recently 
promoted, along with a redistribution of 
their responsibilities. These promotions, 
which became effective September 1, were 
as follows: R. J. Barbieri to vice-president 
and controller; R. P. A. Everard to vice- 
president and cashier; A. Fenton to vice- 
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president and chairman of the operating 
committee; E. A. Mattison to assistant to 
the president; J. A. Purdy to vice-president 
and vice-chairman of the operating com- 
mittee; Frank F. Risso to vice-president in 
charge of personnel relations; Hugo A. 
Steinmeyer to secretary. 

Important promotions were also an- 
nounced recently by General Benedict 
Crowell, president of the Central National 
Bank of Cleveland. W. E. Caldwell, Jr., 
cashier, was named vice-president of the 
bank and placed in charge of branch offices, | 
while O. A. Kuhl, Jr., assistant cashier in | 
the bank’s loan administration department, 
was promoted to cashier. 

| 
| 





* ¢ ¢ 


Quartet Spreads Good Will for 
California Bank 


The experience of one California bank 
indicates that it might be worthwhile for 
other financial institutions to canvass their 
ranks for some good vocalists. 

The Citizens National Trust and arch 
Bank of San Bernardino furnishes a compli- 
mentary quartet to groups such as service 
clubs, farm organizations, community 
centers, women’s organizations, etc. The | 
quartet is introduced as being sponsored | 
and presented by the bank. 

The result has been a considerable | 
amount of good will for the bank. 


¢ + ° 


Veteran Chemical Bank Officer 
Honored by Associates 


One of New York City’s veteran bankers, | 
Samuel Shaw, vice-president and secretary | 
of the Chemical Bank & Trust Company, 
was recently honored by his associates as_ | 
he completed fifty years of service with 
that institution. The accompanying pic- 
ture shows Percy H. Johnston, chairman 
of the bank, presenting Mr. Shaw with a 
gold pin studded with diamonds, in the 
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Left to right: President Frank K. Houston, Chair- 
man Percy H. Johnston, Vice-president Samuel 
Shaw, John F. Flaacke 


. ly r4 
Public Natio 
presence of President Frank K. Houston | . 
and a large number of the staff. Sheet, New York 

Mr. Shaw was invested with the pin by 37 Road ? 
John F. Flaacke, dean of New York Greater New York 
bankers and honorary president of the Offices Throughout 
Quarter-Century Club of the Chemical ad is 
Bank. The Quarter-Century Club, of 
which Mr. Shaw is president, is composed 
of approximately 115 directors, officers and | 
employees who have been in the bank’s | 
employ for 25 years or more. 
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25th Anniversary Issue 





HAT a crowded, changing, epochal 

period in banking is recorded on the 
pages of The Burroughs Clearing House 
during the quarter-century of its life! 

Those early issues of 1917-1918, chroni- 
cling banking’s vital role during World 
War days. Liberty Bond drives. War 
Savings Stamps. Inflation. 

Then the panorama shifts as, upon 
quicksand foundations, rise the “roaring 
Twenties.”” Era of speculation, “perma- 
nent’”’ prosperity. Days of blind optimism. 
Yet pages of The Burroughs Clearing 
House in that era disclose occasional warn- 
ing signals, flagged by far-seeing bankers 
who discern tell-tale cracks in the towering 
business structure. 


The cracks become crevices, the struc- 
ture sways and totters, then crashes to 
earth! Dark days for banking; days of 
disillusion and dissolution. Realistic, timely 
are the pages of The Burroughs Clearing 
House. Practical ideas from banks that 
are adjusting their services to meet chang- 
ing conditions. Stimulating discussions of 
service charges, small loans, amortized 
mortgages, term loans. 

But Father Time moves inexorably 
along, passing by the trials and tribulations 
of the Thirties into what promises to be 
the turbulent Forties. The great new 
responsibility for banks appears—the fi- 
nancing of the National Defense Program. 

The Burroughs Clearing House 
pages of the future are as yet unopened, 
unwritten; but, as heretofore, they will be 
pages dedicated to the exchange of cur- 
rently important ideas and information, 
pages designed for maximum helpfulness to 
the banking fraternity. 
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Marriner Eccles and a recent book outlining his views on banking, money and credit control* 


LooKkinc AHEA 


What will be the future of our patchwork system of monetary and 


credit 


control? Will it become effective in moderating booms and depressions? 


UT of the experiences of the de- 
QO fense emergency should emerge 
a basis for reorganization of 
monetary and banking laws and prac- 
tices which, with a minimum of dupli- 
cation of authority, will provide a 
more effective management of the 
currency either in depression or boom. 
Actions in recent months have 
tended to strengthen the powers both 
of the Federal Reserve System and the 
Treasury, each of which exerts control 
in the monetary field. The greater 
power of the Federal Reserve System, 
however, has come chiefly from the 
delegation of authority by the Presi- 


By ARTHUR W. 
CRAWFORD 


Author, “Monetary Management Under the 
New Deal” 


dent in such matters as the control of 
credit for installment selling while a 
renewal of certain monetary powers of 
the Treasury, which otherwise would 
have expired on June 30 last, was by 
action of Congress. The Federal 
Reserve System has failed to obtain 
the greater statutory authority over 


banking reserves which it sought at 
the beginning of the year and its 
opinions as to the danger in a continu- 
ance of inflationary powers vested in 
the President and the Treasury have 
been ignored. Thus there has been no 
substantial change in the situation 
which has caused the Board of Gover- 
nors of the Federal Reserve System on 
several occasions in recent years to 
complain that while it appeared to be 
the intent of Congress to make it 


*“Economic Balance and a Balanced Budget,” a 
compilation of Mr. Eccles’ public papers, edited by 
Rudolph L. Weissman, published by Harper & Brothers, 
New York. 
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as shown below: 


Federal Reserve System 


Control over installment credit, as- 
signed to the Board of Governors by 
the President, from authority under 
the Emergency Banking Act of 1933 


Control over bank reserves, through 
power to change reserve requirements 
and‘ rediscount rates, plus its open- 
market operations 


Control over bank credit through 
supervisory regulations 


Authority to broaden rediscount oper- 
ations during emergency periods 


Control over collateral loan require- 
ments 








Monetary and Credit Controls 


In the development of a program of managed currency and credit, regulatory 
powers have been split between the Federal Reserve System and the Treasury, 


U. S. Treasury 


Operation of exchange stabilization 
fund, control over foreign exchange 


Power to maintain the value of the 
dollar in gold, as fixed by the President 


Authority under the President to issue 
greenbacks and silver certificates, as 
an inflationary measure 


Control over all monetary gold and 
silver 


Power to expand or contract bank 
reserves, through deposit or with- 
drawal of gold and silver certificates, 
etc. 














A formula for permanent monetary management is needed 


responsible for regulation of the supply 
and cost of money its powers actually 
are inferior to those of the Treasury. 
The comprehensive investigation of 
monetary and banking laws which the 
Senate more than two years ago 
authorized its Banking and Currency 
Committee to make has not advanced 
beyond the stage of preliminary ques- 
tionnaires and is not likely to be 
pressed while the defense emergency 
remains acute. Meanwhile, inflation 
and other menacing elements of present 
abnormal conditions will be dealt with 
on a patchwork basis under existing 
laws and emergency powers. 

If and when world peace is restored 
the administration and Congress should 
be in a position to perfect the system 
of monetary management on a more 
enduring foundation. The varied ex- 
periments during the ups and downs 
of the business cycle should serve to 
prepare the authorities for the task 
ahead when post-war economic adjust- 
ments again will offer an opportunity 
for a stimulus to industry and agricul- 
ture through monetary devices. 


HE present emergency is providing 

a test for the efficiency of controls in 
an upward movement of business in 
contrast with the downward trend 
which marked the enactment of mone- 
tary laws in 1933 and 1934. The 
present need is to combat inflation 
while laws enacted and actions taken 
in 1933 and 1934 were intended to 
check deflation and promote reflation. 
The monetary devices used in an 
attempt to advance commodity prices 
in 1933 and 1934 are generally regarded 
as having proved of doubtful value. 


Similarly it may be impossible through 
monetary and other means to prevent 
a further inflationary price rise in 
coming months. Yet in the light of 
the breakdown of the international 
gold standard and use of monetary 
controls in all countries of the world 
it would appear to be impossible to 
return to an automatic system. Cur- 
rency management has become a 
definitely established policy and it 
remains only to determine how best to 
utilize it. 

The administration has maintained 
its middle position between the price 


stabilization school which would have 
Congress give a mandate to a new 
Federal monetary authority to control 
prices by monetary action and those 
who would give greater power to a 
completely independent Federal Re- 
serve System. The administration 
price control bill omitted a proposed 
provision which would have given the 
Board of Governors of the Federal 
Reserve System statutory powers over 
installment selling and instead the 
President used his authority under the 
Emergency Banking Act of March 9, 
1933, to assign to the board the task of 
restraining consumer purchases of non- 
defense durable goods. Policies are 
thus kept under the President’s super- 
vision. That this should be the case 
is consistent with world-wide trends 
under managed currency systems in 
planned economies, the central bank- 


‘ ing system nowhere retaining inde- 


pendence from its government. 

The use of the Emergency Banking 
Act draws attention to very broad 
powers over credit possessed by the 
President in any emergency. An 
examination of the language of the law 
makes it appear that almost any form 
of credit control can be made effective 
in the present emergency without fur- 
ther legislation. This law, which in 
this section was in the main a re- 
enactment of the Trading with the 
Enemy Act of 1917, authorizes the 
President during time of war or any 
other period of national emergency 
declared by him and through any 
agency that he may designate or 
otherwise to “investigate, regulate, or 
prohibit, under such rules or regula- 
tions as he may prescribe, by means of 
licenses or otherwise, any transactions 
in foreign exchange, transfers of credit 











SECRETARY MORGENTHAJU, at Senate hearing, urges extension 


Congress extends for two years Treasury's emergency monetary powers 
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OF DOLLARS 


Federal Reserve System 
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The present emergency is providing a test for the efficiency of controls in an upward movement of business 


between or payments by banking 
institutions as defined by the Presi- 
dent.” In the banking crisis of 1933 
the President delegated his powers to 
the Secretary of the Treasury rather 
than to the then existing Federal 
Reserve Board which was composed 
of holdover members from the previous 
administration. 

The Emergency Banking Act is 
applicable to the present situation by 
reason of the proclamation of a na- 
tional emergency by the President. 
It will not apply when the emergency 
has passed and if any controls exer- 
cised under its authority are continued 
thereafter new legislation will be 
necessary. Emergency schemes which 
prove effective may be found in 
permanent legislation later on. 

Prior to the period of the New Deal 
the duties of the Treasury, a depart- 
ment directly subject to the President 
and thus responsive to political fac- 
tors, were important but its powers in 
monetary management were relatively 
insignificant in comparison with those 
of the Federal Reserve System. 

The trend toward an increase in the 
power of the Treasury in monetary 
management was in evidence at the 
very beginning of the New Deal. The 
Emergency Banking Act, besides giv- 


ing general authority to the President, 
conferred upon the Secretary of the 
Treasury new powers which might have 
been entrusted to the Federal Reserve 
Board. Besides placing the Secretary 
of the Treasury in complete charge of 
the reorganization and opening of 
banks, the President also delegated to 
him powers over foreign exchange and 
gold and silver. 


"THE Banking Act of 1933 gave the 

Federal Reserve Board and the Fed- 
eral Reserve banks greater power over 
credit conditions but its objectives 
were concerned with speculative abuses 
rather than with monetary manage- 
ment. A similar objective was in- 
volved in the margin provisions of the 
Securities Exchange Act of 1934. The 
Banking Act of 1935 made an impor- 
tant contribution to monetary manage- 
ment by centralizing powers previously 
held by the Federal Reserve banks in a 
new Board of Governors and by 
strengthening the board’s control over 
open-market operations, rediscount 
rates and banking reserves. 

The powers conferred directly upon 
the President in the various laws are 
chiefly those relating to basic policy, 
such as with respect to the metallic 
contents of the gold and silver dollars, 


issuance of new Treasury currency, 
authority to deal with emergencies by 
a temporary expansion of currency and 
credit, and control of gold, silver, bank- 
ing and foreign exchange. In the case 
of much of the authority vested in the 
Secretary of the Treasury, actions 
must have the approval of the Presi- 
dent. Authority exercised by the 
Board of Governors of the Reserve 
System is not to the same extent sub- 
ject to his approval. 

The sum total of the powers of the 
Treasury and the President to expand 
reserves of banks is now very great. 
Besides the expansion of reserves 
through the deposit of gold and silver 
certificates equal to the cost of the 
metal, further additions to reserves 
would be possible through the use of 
idle gold in the general fund and in 
the stabilization fund, the monetiza- 
tion of silver bullion which is not held 
as security for currency, a further 
devaluation of the gold dollar, similar 
action in the case of the silver dollar, 
and issuance of greenbacks. By all 
of these various powers the Secretary 
of the Treasury and the President 
might expand reserves by consider- 
ably more than ten billions of dollars, 
which in turn might be multiplied 

See LOOKING AHEAD—Page 28 
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in SoutH AMERICA 


In the preceding issue of The Burroughs 
Clearing House, Mr. Kreuser outlined the 
development of central banking systems in 
South America, and touched upon banks 
and banking in Argentina, Brazil, Uru- 
guay and Paraguay. 

The present installment will similarly 
describe the banking institutions, in the 
other South American countries, and will 
also consider current exchange control 
problems, the important program of our 
own Export-Import Bank in the emer- 
gency, and the proposed Inter-American 
Bank which may become an active factor 
in future hemisphere financial relations. 


N Venezuela a Central Bank was 
established only during 1940 after 
elaborate studies had been made by 

a Venezuelan Commission which ob- 
served the various central banks of 
South America as well as our Federal 
Reserve System and the Canadian 
central banking system. Half of the 
shares were taken by the government 
of Venezuela, and the other half were 
offered to the public, with the limita- 
tion that no one except the govern- 
ment could own more than one hun- 
dred shares (par value 100 Bolivares). 
Heading the Central Bank is Dr. Jesus 
Maria Herrera Mendoza, a seasoned 
banker highly regarded by all who 
know him. 

Venezuela is the one country of 
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~ Banks and Banking 


By 
OTTO T. KREUSER 


Second Vice-president, The Chase National Bank, 
New York City 


This second of two installments includes not only a 


description of banking institutions in the various 


South American countries, but also an analysis of 


the economic and exchange problems, the assist- 
ance being rendered by the Export-Import Bank, and 


the possibilities of the proposed Inter-American Bank 


South America which has neither any 
external debt nor any substantial 
internal obligation. It is the second 
largest oil producing country in the 
Western Hemisphere. Its economy is 
built around its petroleum production 
and over 80 per cent of its exports 
consist of that commodity. Agricul- 
tural exports have a definitely second- 
ary importance. Because of its steady 
export market, exchange up till the 
beginning of the war had been very 


stable and had been maintained on a 
high level in relation to the dollar. 
High import duties and the fact that 
local production of agricultural com- 
modities has declined substantially 
because of the concentration on oil 
production have resulted in a relatively 
high cost of living. Government 
revenues come chiefly from taxes 
on petroleum production and import 
duties. 

Prior to the establishment of the 


Banco de Venezuela, Caracas, was established in 1890 and is the country's largest commercial bank 


Patio has open ceiling, famous wall painting (see pages 1, 2) 


Principal entrance and vestibule 
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Banco de Ia Republica, Bogota, Colombia, a central bank patterned after our Federal Reserve System 


Central Bank, the Banco de Venezuela, 
established in 1890 and managed by 
an able and experienced financial 
leader, Dr. Vicente Lecuna (who inci- 
dentally is also a prominent historian 
and the greatest living authority on 
the life of Simon Bolivar) had acted 
as fiscal agent for the government, and 
in that capacity had also administered 
the foreign exchange control. All of 
the national commercial banks had 
note issue privileges up to twice the 
amount of their paid in capital, backed 
by gold in their vaults of at least one- 
third of the value of the outstanding 
notes. As a matter of practice, most 
of the banks except the Bank of 
Venezuela had gradually been reduc- 
ing their outstanding note issue. 

The second largest commercial bank 
of Venezuela is the Banco Venezolano 
de Credito, founded in 1925 by Henri- 
que Perez Dupuy, one of the best 
informed and ablest bankers in Latin 
America, who keeps abreast of world 
affairs through his widespread inter- 
national friendships and through ex- 
tensive travel. 

The Banco Caracas, which was 
founded in 1890, very conservative and 
well managed, is third largest of the 
commercial banks. There are others, 
though of lesser national importance. 
The Banco Industrial de Venezuela 
founded in 1937 under government 
sponsorship was created especially for 
the purpose of fostermg smaller na- 


tional industries. In addition there 
are agricultural, mortgage, and savings 
banks. 

The foreign banks operating branches 
are the National City Bank of New 
York, the Bank of London & South 
America, the Royal Bank of Canada, 
the Banco Holandes Unido, and the 


Banco Aleman Antioqueno of Colom- 
bia. 


[N Colombia, Banco de la Republica 

was one of those established (1923) 
under the auspices of the Kemmerer 
Commission on the pattern of our own 
Federal banking system. It does not 
have direct relations with the public 
except in connection with loans against 
agricultural commodities in warehouses. 
Its management is in the capable 
hands of Julio Caro, a conservative 
central banker of wide repute. 

The existing commercial banks in 
Colombia which have evolved as the 
result of mergers of regional institu- 
tions had total deposits at the end of 
December, 1940, of about 118,000,000 
pesos, capital and reserve of about 
29,000,000 pesos, and loans and invest- 
ments in excess of 102,000,000 pesos. 
Among the national institutions the 
Banco de Bogota, the Banco de Colom- 


Prominent mortgage bank in Colombia 


Banco Central Hipotecario, Bogota 


bia, and the Banco Aleman Antio- 
queno, all with branches in most of the 
principal centers of the Republic, are 
the most important. The Banco de 
Bogota, which in its components goes 
back to 1871, is headed by Luis 
Londono, a member of a distinguished 
Colombian family from Antioquia 
active in the financial, insurance, and 
industrial fields in that country. The 
bank has had an important part in the 
development of trade and industry. 
The Banco de Colombia (1875) now 
under the leadership of Roberto 


Michelsen, runs a close second. The 
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Head office of Banco de Chile, Santiago, dominant commercial bank 


Banco Aleman Antioqueno, established 
originally by German interests in 1912, 
transferred its head office to Colombia 
in 1923, and is closely tied in with the 
Colombian economy, although an im- 
portant part of the capital stock is 
still owned outside of the country. 

In addition, the foreign commercial 
banks are represented by several 
branches of the National City Bank of 
New York, the Bank of London & 
South America, the Royal Bank of 
Canada, and the Banque Francaise et 
Italienne pour l’Amerique du Sud. 

There are two mortgage banks of 
importance, the Banco Central Hipote- 
cario, and the Banco Agricola Hipo- 
tecario, the former specializing in loans 
on urban properties and to official 
institutions, while the latter specializes 
in agricultural mortgage loans. In 
1931 the Caja de Credito Agrario, 
Industrial y Minero, government owned 
and sponsored, was established to 
grant loans principally for the purpose 
of promoting agriculture, cattle raising 
and mining. There are several other 
official loaning entities for financing 
small farm homes, and for promoting 
industrial development. There are 
also some savings banks. 

Because of the difficulties of com- 
munication, the development of Colom- 
bia has produced several economically 
independent centers of industry and 
agriculture, chief among which are 


Illustrating modern and _ traditional 
Spanish bank architectural design 


Banco de la Republica branches at Ibague 
and Popayan, Colombia 


Bogota, Cali, Medellin, and Barran- 
quilla. Branches of the principal 
commercial banks are located in all of 
these centers. Colombian economy is 
built chiefly around coffee, although 
in recent years the production of 
petroleum, gold, platinum, and ba- 
nanas, has gained increasing impor- 
tance. Colombian currency has been 
stabilized at 1.755 Colombian pesos to 
the U. S. dollar. 


WE have already referred to the 

Central Bank of Peru, the first of 
such institutions to be set up in South 
America, which was headed by Dr. 
Manuel Prado for many years before 
he became President of the Republic. 
Among the commercial banks in Peru 
the Banco Italiano-Lima, founded in 
1889, has the chief place; especially 
since the disappearance of the Banco 
del Peru y Londres in 1931, it has 
occupied an outstanding place in 
Peruvian economy, and is said to carry 
well over 40 per cent of the commercial 
banking business of the country. Both 
the able President, Gino Salocchi, and 
the General Manager, Ernesto Mag- 
nani, have been active in building up 
its services. The directorate includes 
many outstanding Peruvians. 

The Banco Popular del Peru is the 
next most important bank, founded 
in 1899. The President is Dr. Mariano 
I. Prado, brother of Dr. Manuel Prado, 
President of the Republic, and its 
Manager is Dr. Mariano I. Prado 
Heudebert, son of the bank’s Presi- 
dent. Under his management this 
bank has expanded rapidly in recent 
years and enjoys the active support of 
the Peruvian public, especially as it is 
the only commercial bank in Peru 
owned entirely by Peruvians. 

Both of these commercial banks 
have established an extensive net- 
work of branches throughout the 
country. 

Banco Internacional del Peru is also 
headed and managed by Peruvians, 
although a substantial American inter- 
est (W. R. Grace & Co.) is said to 
participate in the ownership. 
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Banco Central de Reserva del Peru, Lima 


South America’s first central bank, established in 1922 


Among the foreign banks the Na- 
tional City Bank of New York, Bank 
of London & South America, Royal 
Bank of Canada, and the Banco 
Aleman Transatlantico, are repre- 
sented and these banks enjoy an active 
business. 

Peru is the one country in South 
America which during the entire crisis 
never instituted exchange restrictions. 
This was to a great extent due to the 
able management of its _ financial 
authorities. A considerable factor also 
was the great diversity of its exports. 
Sugar and cotton form their backbone, 
and petroleum as well as copper and 
other minerals play an important part 
in its economy. 


HILE’S Banco Central confines it- 

self strictly to the functions of issue 
and rediscount. Even the exchange 
control operates separately. Its Presi- 
dent is Enrique Oyarzun and its genial 
General Manager, Otto Meyerholz. 
Outstanding in the Chilean financial 


scene jis the Banco de Chile, founded 
in 1894. This bank has a network of 
twenty-two branches situated in all 
the important centers. It serves the 
mining industry in the north; agricul- 
ture in the great Central Valley around 
Santiago and in the district between 
Santiago and Puerto Montt; in the 
south, the sheep raising industry. 
Over it presides General Manager 
Arturo Phillips Sanchez. 

Total capital and reserve funds of 
Chilean commercial banks total over 
789,000,000 pesos (four cents each), 
their loans, 2,743,000,000, investments 
313,000,000 and deposits 2,427,800,000 
pesos. Besides the Banco de Chile, 
the commercial banks include the 
Banco’ Espanol de Chile, the Banco 
Italiano, and the Banco de A. Edwards 
y Cia., and several smaller local 
organizations. Among the foreign 
banks should be mentioned principally 
the Bank of London & South 


America, the National City Bank of , 


New York, the Banco Aleman Trans- 
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atlantico, the Banco Germanico de la 
America del Sud, and the Banco 
Frances e Italiano. There are, more- 
over, two government-sponsored sav- 
ings banks, the Caja Nacional de 
Ahorros and the Caja de Credito 
Popular, and three mortgage banks, 
the Banco Hipotecario de Chile, the 
Banco Hipotecario de Valparaiso, and 
the Caja de Credito Hipotecario. 
Over a period of time a number of 
government financing organizations 
have been established to assist agri- 
culture, colonization, industry and 
mining. They may be compared with 
our own Reconstruction Finance Cor- 
poration, and are called ‘‘develop- 
ment institutions.”” Among these the 
best known in this country is the 
Corporacion de Fomento de la Pro- 
duccion, which undertakes the financ- 
ing of public works and industrial 
works important to the national econ- 
omy, as well as improvements in the 
national railways. The Export-Import 
Bank of Washington, D. C., has made 
available credit facilities of $12,000,000 
for the purposes mentioned. 


‘THE Banco Central de Bolivia, be- 

cause of its control of exchange and 
its government ownership, is by far the 
outstanding banking organization in 
Bolivia. There are two other com- 
mercial banks, the Banco Nacional de 
Bolivia established in 1871, and the 
Banco Mercantil. There is also a 
mortgage bank, the Credito Hipote- 
cario de Bolivia, formed in 1939, and 
a smaller one, the Banco Hipotecario 
Nacional of Cochabamba. The Credito 
Hipotecario also has a savings depart- 
ment. Since mining is the most 
important occupation in Bolivia, a 














Royal Bank of Canada branch, Lima, Peru 
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This is one of the most modern banks in South America, equipped with a pneumatic tube 

communication system, private radio-telephone service to branches, a medical office with 

free service to employees, and an employees’ club with billiard room, library, dancing 
terrace, barber shop and even an ‘‘American soda fountain!”’ 


Head office, La Previsora Banco Nacional de Credito, Guayaquil, Ecuador 


special bank to finance the smaller 
miners was founded in 1939 under 
government auspices. This institu- 
tion, the Banco Minero de Bolivia, 


now fills a very important function in 
the national economy. 

Ecuador is primarily an agricultural 
country, although gold mining and 


Economic and Exchange Problems 


Closely related and of particularly timely 
interest is this discussion by Mr. Kreuser 
of current economic conditions in South 
America and the existing exchange dif- 
ficulties in carrying on foreign trade 


O discussion on South American 

banking can be complete without 
some specific consideration of the 
subject of exchange control. With the 
repercussions of the economic crisis 
and the disastrous drop in the prices 
of primary products, the trade of 
countries whose exports consisted pri- 
marily of agricultural and mineral 
products became completely disorgan- 
ized because the prices of manufactured 
imports they needed did not fall pro- 
portionately. Moreover, in the years 
which had preceded the crisis, most 
of the Latin-American countries had 
accepted additional very heavy debt 
loads at high interest rates, service of 
which placed a great burden on their 
international balance of payment. The 
leaders in most of the countries now 
concluded that it was incumbent upon 
them to control the outflow of ex- 
change. In many cases, it soon be- 
came necessary to restrict service of 
the foreign debt, and in many instances 
service of this debt was completely 
suspended. Even this did not suffice 
to bring income and outflow into bal- 
ance. The proceeds of the exports of 
many countries, largely because of the 


lack of diversification, no longer suf- 
ficed to pay for the customary mer- 
chandise imports. It became. neces- 
sary not only to restrict debt service 
and remittances to nationals living or 
traveling abroad, but also to curtail 
merchandise imports to essentials. 
The exigencies of exchange needs 
made it desirable for each of the coun- 


petroleum production have in recent 
years occupied an increasingly impor- 
tant part in its economy. Banco 
Central del Ecuador, especially by 
reason of its present monopoly of 
foreign exchange, is all-important in 
foreign trade, and has strict control 
over it, particularly imports. It works 
in closest co-operation with the govern- 
ment through its General Manager, 
Alberto Alcivar D. 

Among the leading commercial banks 
the first place belongs to La Previsora 
Banco Nacional de Credito, founded 
in 1920, managed by Victor Emilio 
Estrada, a conservative banker of 
more than national prominence. The 
bank has branches in all parts of the 
country and occupies an outstanding 
place in the commercial and industrial 
activity of Ecuador. Next to it is the 
Banco de Descuento and the Banco 
Italiano. Another well known organi- 
zation is the Sociedad General, owned 
and ably managed by the Marcos 
family, whose head, Dr. Juan F. 
Marcos, is the Ecuadorian Minister to 
Spain. The only foreign bank in 
Ecuador is the Bank of London & 
South America. There are a number 
of smaller commercial banks and also 
some mortgage and savings banks. 


in South America 


tries, instead of retying as in the 
ordinary course of multilateral trade 
on the natural balancing of payments, 
to examine the possible effect vis-a-vis 
each individual country. A result of 
this examination revealed that the 
balance of trade with certain countries, 
large importers of food products and 
See PROBLEMS IN SOUTH AMERICA—Page 30 





Desk portrait of Mr. Kreuser, taken at The Chase National Bank 


“Banking in South America has achieved high standards” 
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By HENRY D. RALPH, Washington Correspondent 


Analysis of New Consumer 
Credit Regulation 


Regulation W, by which the Board 
of Governors of the Federal Reserve 
System will administer control over 
consumer credit, can scarcely be called 
drastic in its present form. There is 
general expectation that its terms will 
be tightened later if consumer credit 
continues to expand or to interfere 
with the defense program. 

Most important among the provi- 
sions of Regulation W which have not 
yet gone into effect is the requirement 
that before December 31, 1941, every 
bank, merchant, or other institution 
extending consumer credit must ob- 
tain an individual license by means of 
a registration statement obtainable 
from a Reserve Bank or branch. 
Revocation or suspension of these 
licenses is the ultimate enforcement 
power of the board, but it is expected 
that by the end of the year the regula- 
tion will be so well understood that 
little or no policing will be necessary. 

While Regulation W and the Presi- 
dent’s proclamation on which it is 
based are described as temporary 
measures required for national defense, 
observers believe that Congress may be 
asked for legislation to make control 
of consumer credit a permanent func- 
tion of the Federal Reserve Board. 
This extends the board’s powers be- 
yond the field of banking since a large 
part of consumer credit is extended 
directly by manufacturers, dealers, 
finance companies, credit unions, and 
other lenders. 

Sales of consumers’ durable goods 
such as automobiles, refrigerators and 
furniture have been increasing rapidly. 
Automobile sales, for instance, in the 
second quarter of 1941 increased by 
about 40 per cent over the same period 
of 1940, refrigerator sales increased by 
20 per cent, and furniture by 30 per 
cent. The present volume of con- 
sumer installment debt, amounting to 





CARL E. PARRY, director, 
Division of Security Loans, Federal Reserve System 


New consumer credit control operates 
through his Division 


about $6 billion, is at an all-time peak 
and is nearly double the recent low 
in 1938. 

As an indication of the volume of 
bank business potentially affected by 
the Reserve board’s new powers, a 
special report by the Comptroller of 
the Currency stated that as of June 30, 
1941, commercial banks in the United 
States had outstanding $1,008,170,000 
in personal and retail installment 
paper, which was 13 per cent of the 
total of their loans to customers, 
exclusive of real estate loans, loans for 
purchasing or carrying securities, open- 
market paper, and loans to other banks. 
Included in the total were retail 
installment paper of $690,356,000, 
FHA Title I loans of $166,037, and 
personal installment cash loans of 


$231,777,000. More than 89 per 
cent of all national banks, the report 
stated, were engaged in making loans 
of this type. 

In general charge of Federal Re- 
serve control of installment credit is 
Ronald Ransom of the Board of Gover- 
nors, operating through the facilities 
of the Board’s Division of Security 
Loans which is headed by Carl E. 
Parry. 

. J + a 


Additional Credit Controls 
May Be Requested 


Warnings of further controls over 
national credit have been sounded by 
various government officials recently, 
suggesting the possibility of regulation 
of new corporate security issues, of an 
increase in reserve requirements, and 
perhaps other controls over bank 
credit. 

Much speculation was caused by a 
recent statement of Henry Morgen- 
thau, Jr., Secretary of the Treasury, 
who, after warning of the dangers of 
inflation and outlining some of the 
steps to avoid it, said: “‘We may have 
to extend general controls over bank 
credit and create controls over selected 
capital expenditures.” 

This statement recalled the fact that 
during World War I the government 
created a capital issues committee 
with power to regulate the raising and 
spending of private capital, though 
this was done more because of a lack 
of available capital to finance defense 
production than as a means of pre- 
venting inflation. Some months ago 
the Securities and Exchange Commis- 
sion revealed that in passing on regis- 
trations of new security issues it was 
giving consideration to the possible 
effects on the defense program of any 
expansion of private industry. 

About the same time the Federal 
Reserve Board warned that during the 
past year the country has experienced 








FLOYD L. ODLUM, heading OPM’s new Division of Contract Distribution 


Subcontracting drive presages greater defense loan demand 


the most rapid increase in the volume 
of bank credit during its history. 
Loans of commercial banks have ex- 
panded by nearly $3 billion, and bank 
holdings of government securities by 
about $3.6 billion. 

‘The significance of the present high 
level of bank deposits and their cur- 
rent rapid increase must be appraised 
in the light of the changed business 
situation,” the board said. ‘“‘Expan- 
sion in the volume of bank deposits, 
which proceeded at a rapid rate from 
1933 to 1937, accompanied and helped 
to facilitate business recovery during 
that period. Bank deposits showed 
little net change in 1937 and the first 
half of 1938, but thereafter their rapid 
growth was resumed and it has con- 
tinued up to the present time at an 
accelerated rate. With development 
of the defense program during the past 
year, the general business situation has 
radically changed and has required a 
shift in general economic policy from 
one of stimulating the demand for 
goods to one of checking demand in the 
case of a growing number of com- 
modities. 

“Under these conditions the crea- 
tion of new bank deposits and the 
enormous volume of bank deposits 
and currency held by the _ public 
assume new significance.” 

As though hinting that the board 
might use the remainder of its au- 
thority to increase required reserves 
and perhaps ask Congress for still 


greater authority, it pointed out that 
while excess reserves of all banks have 
fallen some $1,800 million since last 
January, excess reserves and balances 
due from correspondent banks are 
two or three times as large as those 
generally maintained for the two 
decades prior to 1934. Moreover, it 
explained that practically all the 
decline was in reserves of New York 
City banks, due to special and probably 
temporary causes. 

A special survey of the reserve posi- 
tion of individual member banks just 
completed by the board showed that 
excess reserves are well distributed 
throughout the banking system. Mem- 
ber banks as a whole have excess 
reserves amounting to about 63 per 
cent of their required reserves, the 
proportion varying from 85 per cent 
for so-called country banks to a little 
over 50 per cent for New York City 
banks. The survey indicated that the 
large majority of banks hold excess 
reserves amounting to considerably 
more than one-seventh of their present 
required reserves. Under the present 
law the board can increase reserve 
requirements by approximately one- 
seventh above existing requirements. 
About three-fourths of the banks were 
in this category, and nearly all of the 
remaining member banks held balances 
with correspondents far in excess of 
amounts needed to increase their 
excess reserves to one-seventh of 


required reserves. 
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Drive to Spread Defense, 
Work May Expand Loans 


Some further opportunity for banks 
to make loans may result from action 
of the Office of Production Manage- 
ment to bring small businesses into 
defense production, either as primary 
contractors or subcontractors. 

Efforts to increase subcontracting 
have been under way for many 
months, and Federal Reserve and com- 
mercial banks have taken a consider- 
able part in this program, but it was 
only recently that the OPM, the Army 
and the Navy reached a satisfactory 
agreement on plans to get more work 
out to smaller concerns. The plans 
involve the creation of a new OPM 
Division of Contract Distribution, 
headed by Floyd L. Odlum, Wall 
Street financier, to replace the old 
Defense Contract Service, the creation 
of similar divisions in the Army and 
Navy, and a series of changes in pur- 
chasing policies to make it possible for 
small concerns to obtain direct con- 
tracts and to make it profitable for 
big concerns to engage subcontractors. 

A survey of defense financing just 
completed by the Federal Reserve 
Board and the OPM showed that 
practically all the bank loans for 
defense purposes were made by banks 
in the 101 largest cities, and that more 
than 40 per cent of these loans were 
to subcontractors. 

This survey showed that defense 
loans accounted for about 40 per cent 
of the increase in commercial loans of 
these city banks during the last half 
of 1940 and the first half of 1941. Of 
the total of defense loans of these 
banks, about 67 per cent were for 
production purposes and the remainder 
to finance plant expansion. The 
explanation for this is that most of the 
plant expansion was financed by the 
government or through the capital 
markets, whereas banks were called on, 
as traditionally, to provide working 
capital funds. However, the survey 
showed that banks had been called on 
to provide between 10 and 15 per cent 
of the financing required for defense 
plant expansion. 

« o * 


Priorities Bring New Credit 
Problems for Banks 


While defense lending by commer- 
cial banks is expanding, other sources 
of commercial loans may be in danger 
of drying up, for the priorities system 
of OPM is operating to deny civilian 
business materials to expand or even 
to continue in operation in some cases. 
This is the announced policy of the 
new Supply Priorities and Allocations 
Board, which has power, under an 
Executive Order, to deny materials 
and equipment to less essential projects. 
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Officials ruefully admit that this 
will mean closing down many factories 
throughout the country, and certainly 
curtail operation of civilian industries 
using metals, plastics, chemicals, and 
other materials needed for defense 
products. Such industries naturally 
become doubtful credit risks if they 
can not obtain supplies to continue 
production, and banks are being 
warned to consider this factor in mak- 
ing loans. Retailers and distributors 
also may need less credit because of 
the probability that their inventories 
may be reduced. 

Steps are being taken by OPM to 
ease the blow not only by providing 
defense work for plants scheduled for 
curtailment, but in planning to appor- 
tion what supplies are available to 
communities that have little or no 
defense work. 

o * ¢ 


Valuable Data in Readable 
Annual FDIC Report 


A valuable book on current banking 
conditions and problems, as well as a 
useful reference on banking statistics, 
is the annual report of the Federal 
Deposit Insurance Corporation, re- 
cently distributed to all insured banks. 

Reflecting the personality of the 
chairman, Leo T. Crowley, the report 
is far more readable than the usual 
annual report of a government bureau, 
and is packed with information on 
banking conditions and pertinent hints 
on good bank operation. 

A special feature is a chapter on 
losses and assets by commercial banks 
from the close of the Civil War to 
date, which shows, for instance, that 
during these seventy-six years losses 
amounted to about $15 billion. This 
amount is the equivalent of about 1.1 
per cent of deposits per year, or slightly 
less than 1 per cent per year of total 
assets. The report declares that the 
earnings and dividend record of the 
banking system during this period 
indicates that the losses which fall on 
depositors of closed banks could have 
been absorbed had their accumulation 
been prevented and had some method 
been developed to spread over the 
entire banking system those which 
could not have been avoided. 


* ° ° 


FDIC Asks Direct Super- 
vision Over All Insured Banks 


A strong plea for greater supervisory 
authority over banks is made by the 
Federal Deposit Insurance Corpora- 
tion in its annual report, reviving the 
discussion current last year to merge 
the various bank supervisory agencies. 

Without specifically mentioning the 
other agencies which examine and 
supervise banks, the FDIC indicates 
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LEO T. CROWLEY, FDIC Chairman 


FDIC report stresses need for broadened supervisory authority 


that these are inadequate and states 
that it should have direct supervisory 
contact with each insured bank. While 
this theme runs through much of the 
report, it is summarized in the follow- 
ing significant paragraph: 

‘The corporation alone of the super- 
visory agencies bears the financial 
responsibility of loss from bank fail- 
ures, but the direct supervision of 
over one-half of the banks for whose 
solvency the corporation has sole 
financial responsibility rests with other 
agencies. More than one-half of the 
corporation’s disbursements for the 
protection of depositors has occurred 
in connection with insured banks over 
which the corporation did not have 
direct supervision. Approximately 
two-thirds of the corporation’s ex- 
pected losses to date are in those banks.” 

S o + 


Deposit Survey May Result 
in Broadened FDIC Coverage 


A possible increase in the amount 
of individual bank deposits covered by 
insurance of the Federal Deposit Insur- 
ance Corporation is forecast in a sur- 
vey now being conducted by the 
corporation. All insured banks have 
been asked to report the proportion of 
their deposits covered by the present 
$5,000 limitation, and also to report 
what the figures would be if the limit 
were raised to $10,000 and to $25,000 
for each account. 


In announcing the survey, Chairman 
Leo T. Crowley said: 

“It has been three years since we 
asked insured banks to supply us with 
information concerning the extent of 
insurance coverage within the indi- 
vidual institutions. During that period 
deposits have increased by 36 per 
cent.. Not only has the amount of 
deposits grown enormously during the 
last three years, but there have 
occurred changes in the distribution of 
deposits which may alter insurance 
coverage considerably.” 

As of September 21, 1938, last date 
for which such information was 
gathered, insured commercial banks 
reported total deposits of $48,000,000,- 
000, of which $21,700,000,000, or 
45 per cent, was protected under the 
$5,000 insurance limit. 

The 1938 figures showed that raising 
individual coverage to $10,000 would 
have increased insured deposits to 
$24,800,000,000, or about 50 per cent 
of the total, while an increase of 
coverage to $25,000 would have in- 
creased insured deposits to $28,700,- 
000,000, or nearly 60 per cent. 

Figures for September 21, 1938, 
showed that the $5,000 limit fully 
protected 984 of every 1,000 depositors 
in insured banks. An increase to 
$10,000 would have extended com- 
plete protection to 993 of each 1,000 
depositors, while a $25,000 limitation 
would have protected fully 997 of 
each 1,000. 
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DrrECTOR 
(CLUTCHBILL 


battles a 
mm bank Merger 


“You're wanted over the mountain . . it’s scarcely By 
short of murder,” panted the president of the 





Ruby Falls National 


HORTLY after the Ferndale Na- 
tional Bank opened one October 
morning there came a scrambling 


clatter of footsteps, 
burst open. 

In the front office Cashier John 
Atwood jerked his head up over his 
desk top while Director Clutchbill 
shot a pair of startled blue eyes and a 
gray goatee around the corner of his 
newspaper. 

“What in thunder’s happened? 
Why, it’s old Caleb Twitter from the 
Ruby Falls National,” announced 
Mr. Clutchbill untangling himself 
from his chair and paper and hurry- 
ing forward. 

“We haven’t got a second to lose,” 
panted the frisky old president of the 
Ruby Falls National. ‘““You’re wanted 
over the mountain .. . it’s scarcely 
short of murder!’’ 

“What! ... Murder? In a bank?” 
Both Mr. Clutchbill and Cashier John 
Atwood clutched their chair arms, 
while President Twitter clung to the 
edge of his seat by an inch and leaned 
forward. 

“The cussedest thing has happened,” 
he burst out. ‘““The Locust Trust is 
just one jump ahead of being wiped off 
the face of the earth.” 

“What! A run?” gasped Mr. Clutch- 
bill. 

President Twitter hooked a finger 


and the door 


FRED COPELAND 


The venerable Locust Trust is about to be gobbled 


up through a stock grab, meaning finis to the bank 


careers of some faithful old employees. 


Only two 


shares of stock remain to be snared when Director 


Clutchbill attempts to thwart the plot for control 


in his collar and gave it a yank, then 
hitched to the last quarter inch of his 
chair edge. 

“Worse than a run,” flashed the 
wiry little president, “the Valley 
Trust Company has bought on the sly 
49 per cent of the stock of the Locust 
Trust. If they can get two more 
shares for control they’re going to 
make it a branch and clean out old 
Herm Wheeler and Frank Chesbee. 
We can’t allow that —they’re two of 
the old boys, been landmarks with us 
for years.” 

“Good gracious! Of course we’ve 
got to save ’em! How many shares 
has your side got?” Mr. Clutchbill 
asked. 

““We’ve got 49 per cent, too. There’s 
a two-share certificate outstanding. 
Whoever gets it gets the drop. No 
one’s been able to shake it loose from 
a fellow by the name of Hen Magoon. 


He’s liable to uncork to the other side 
any minute.” 

“How much they offered him?’ 
snapped Mr. Clutchbill. 

“Five hundred dollars a share and 
it may jump to a thousand any second. 
Hen Magoon doesn’t need the money, 
and he’s full of sentiment over the 
stock. His father was one of the 
organizers of the Locust Trust. He’s 
got the certificate framed and hanging 
in his library in that rambling old 
house with the big white pillars in the 
edge of Locust Village.” 

“Only known him by hearsay,” 
breathed Mr. Clutchbill. ‘‘What’s he 
like?” 

“Powerful frame. Almost seven 
feet tall. Red mustache, but always 
grinning and friendly. He doesn’t 
have to do anything. Fusses with 
guns, and goes hunting half the time.”’ 

“Hm-m, a nimrod,” nodded Mr. 
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Clutchbill fingering his goatee tenderly 
with a far-away look. ‘“What’s the 
top figure we can offer for those two 
shares?” 

Mr. Twitter lowered his voice and 
looked around in a scared sort of way. 
“We'll give a thousand dollars each 
for those two shares. It’s life and 
death for old Herm Wheeler and Frank 
Chesbee.” 

“Tl try to get the drop on Mr. 
Magoon today,” said Mr. Clutchbill 
grimly. 

“Think you can move him?” 

“It will be a flying tackle, Mr. 
Twitter. Anything may happen.” 

“When do you think you’ll finish 
him off if you get him down?”’ 

‘Before three o’clock, if at all.” 

“Well,” uttered President Twitter 
scrambling to his feet, “I’m going to 
rush back and hole up at the Locust 
Trust and wait for you. Maybe I can 
comfort Herm Wheeler and Frank 
Chesbee; they’re half crazy. You 
planning to go over with me?” 

Director Clutchbill shook his head. 
“IT shall go in disguise.” 

The moment the caller was gone 
Cashier John Atwood got up and 
helped Mr. Clutchbill get into his 
coat. “Gosh! I’m certainly sorry for 
Herm Wheeler and Frank,” he de- 
clared. 

““Me too,” nodded Mr. Clutchbill, 
“but if I’m not too late there may be 
some fast shooting before sundown.” 

The moment Mr. Clutchbill got 
out on Main Street he marched with 
determined steps around the post 
office corner, walked the length of 
Ferndale Avenue and rang a door- 
bell on an ancient old frame house 
setting back amongst a grove of elms. 
A white-haired woman opened the 
door. Twenty minutes later when 
Mr. Clutchbill came out he was carry- 
ing a reddish-brown cowhide gun-case. 
Cutting across the lawn he crossed to 
a lane and followed it till he came to a 
tiny white cottage with an adjoining 
woodshed marked with a broad open 
doorway. It was here he came to a 
final stop a little blown and slightly 
beaded with perspiration across the 
brow. 

“Hello, Cal! I’ve come for you. 
Murder is being done!” 

“What!” Cal Bannister cuffed aside 
an oil can with his foot and shifted a 
12-gauge hammerless shotgun from 
his knees to a woodpile. 

“I’m taking the warpath! A rival 
trust outfit is getting set to sling 
Herm Wheeler and Frank Chesbee 
out of the old Locust Trust. [’m 

See DIRECTOR CLUTCHBILL—Page 32 


Mr. Magoon gazed in wonder at the 
ancient apparition in checkered double- 
peaked cap and riding breeches 
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The CLEARING HOUSE of PICTURES 


ARTEMUS L. GATES, JOHN E. BIERWIRTH ... Mr. Gates, president 
and director of The New York Trust Company since 1929, has been named Assistant 
Secretary of the Navy for Aeronautics. A noted World War flier, Mr. Gates com- 
manded the U. S. Naval Air Station at Dunkirk, France. His successor as president 
of The New York Trust Company, John E. Bierwirth, has been a senior vice- 
president of the bank for nearly twelve years. He has been active in all phases of 
its business, particularly as a commercial banker. 


J. FINLEY McRAE... The rise of Mr. McRae to the presidency of The 
Merchants National Bank of Mobile, Alabama, to which he was elected in August 
following the death of Ernest F. Ladd, has been one of 
gradual, steady promotion over the past twenty-six 
years. Starting as a stenographer in the bank, he 
served in various departments, became successively 
auditor, assistant cashier, vice-president, a director in 
1935, and executive vice-president in 1938. 


MORRIS W. WILSON ... Mr. Wilson, presi- 
dent of the Royal Bank of Canada, has been newly : 
appointed chairman of the British Supply Council in * = , ARTEMUS L. GATES 
North America and thus becomes Great Britain’s chief 4 
purchasing agent in the United States. He had previ- 
ously served as deputy chairman. 


VICTOR CULLIN ... The new president of the 
Financial Advertisers Association is Victor Cullin, 
assistant secretary of the Mississippi Valley Trust Co., 
St. Louis. He succeeds Robert J. Izant, vice-president, 
Central National Bank of Cleveland. J. Lewell 
Lafferty, vice-president, The Fort Worth National 
Bank, Fort Worth, Texas, was elected third vice- 
president of the Association at its annual convention 
in Cleveland last month. Former officers who ad- 
vanced were: L. E. Townsend, assistant vice-president, 
Bank of America, to first vice-president; Lewis F. 
Gordon, assistant vice-president, Citizens & Southern 
National Bank, Atlanta, Ga., to second vice-president. 


RONALD RANSOM ... Mr. Ransom, vice- 
chairman of the Board of Governors of the Federal 
Reserve System, is in charge of the installment loan 
regulation program which went into effect September 1. 
He was named to the Board in 1936, to serve for a term 
of six years. He previously was vice-president of The 
Fulton National Bank of Atlanta, Ga. 
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CANADIAN BANKING 












By JAMES MONTAGNES 


75th Anniversary of Canadian 
Bank of Commerce 


When shareholders of the Canadian 
Bank of Commerce assemble at To- 
ronto for the next annual meeting in 
December, they will receive the 75th 
annual report of this bank, which was 
started shortly before the confedera- 
tion of Britain’s colonies into the 
present Dominion in 1867. The Ca- 
nadian Bank of Commerce, third 
largest in Canada, started with one 
branch in Toronto. Today it has 565 
branches in Canada, United States, 
Great Britain, Newfoundland, British 
West Indies and Cuba. Its head office 
is the tallest building in the British 
Empire. 

At the time that Canada became a 
Dominion there were twenty-eight 
banks in existence in various sections 
of the country. Of these there remain 
the Bank of Montreal, Bank of Nova 
Scotia, Bank of Toronto, and the 
Canadian Bank of Commerce. Bank- 
ing was in an unsettled state, and for 
some years prior to Confederation there 
were numerous bank failures. It was 
partly as a result of this condition that 
a group of wealthy and _ influential 
Toronto merchants and _ importers 
secured a charter to found a bank on 
August 15, 1866. Capital stock of the 
new bank was to be $1,000,000 in 
$50 shares, with $400,000 to be sub- 
scribed and $100,000 to be paid into 


Typifying 75-year growth of Canadian Bank of Commerce 


Right : 











1867, after seven months of operations, 
the bank declared an 8 per cent divi- 
dend. By 1870, branches had been 
opened in a number of other Ontario 
centers and Montreal. The Gore 
Bank, founded in 1836 and thus the 
oldest bank in what is now Ontario, 
had been absorbed. Bank capital had 
increased within four years to $6,000,- 
000. 
The early record of the Canadian 
Bank of Commerce shows a consider- 
able volume of foreign transactions. 
Banks in the United States at that 
time seldom did business with banks 
in Europe or other parts of the world, 
with the result that Canadian, Euro- 
pean and private banks operated the 
foreign banking business in New York 
and on the Pacific coast. The Cana- 
dian Bank of Commerce, after dealing 
through an agent for a few years, 


CHARLES S. FROST 


Present head office, Toronto, tallest building in British Empire 
Below: The bank opened for business in 1867, in this corner building 


. newly appointed supervisor of branches, 
Bank of Nova Scotia, Toronto 


an existing bank, before banking 
operations could start. 

Subscription books opened in Febru- 
ary 1867, and by May 15 the Toronto 
office was able to open for business. 
Before 1867 was ended branches had 
been started in the Ontario towns of 
London, St. Catherines, Barrie, Hamil- 
ton, Guelph and Strathroy. With the 
first annual statement, November 28, 














opened its own office in New York in 
1872, and from 1875 to 1886 operated 
in Chicago. The bank developed 
correspondents in all parts of the 
world. During the Spanish-American 
War, because of its correspondents in 
Manila, it carried out many transac- 
tions for the United States Govern- 
ment, including the payment of troops 
and the financing of food shipments. 
Along with other Canadian banks, it 
still maintains branches in the princi- 
pal American cities, and since 1929 


See CANADIAN BANKING—Page 38 
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PAPER BUYERS 





from 
the makers of 


WESTON’S 


LEDGER - INDEX - BOND 
MACHINE ACCOUNTING 


PAPERS 


During this period of emergency, 
your paper supplier can offer you an 
extremely valuable service. You are 
his customer. He has a personal in- 
terest in your welfare and is anxious 
to protect you against inconven- 
iences caused by rs delays or 
possible shortages of certain types 
and grades of paper. 


Because of his close contact with 
many diversified mills combined 
with his intimate knowledge of your 
requirements, he can keep you 
posted on conditions and develop- 
ments that might affect you. 


He will make every effort to supply 
your normal needs from his own 
stock. Should certain items be tem- 
= or permanently unavailable, 

e will do everything in his power to 
secure them as quickly as possible or 
to suggest practical alternatives. 


The Byron Weston Company ap- 
preciates your confidence in Weston 
papers and your continued patron- 
age. It is our desire to render every 
possible assistance that these difficult 
times will permit. 


BYRON WESTON COMPANY 


Dalton, Massachusetts 


If it's a 
WESTON paper. 


its a 
better paper! 
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The BOOKLET COUNTER 








The booklets listed here are offered without charge or obligation 


to bank officers and other executives. 


Simply address requests to: 


The Editor, The Burroughs Clearing House, 
Second and Burroughs Avenues, Detroit, Mich. 


Sl 


New Booklets 


Reference File of Check Styles 
- » « In the selection of checks and 
other banking forms, many factors 
such as individuality, distinctiveness, 








. . wide range of suggestions 


safety, and conformity with account- 
ing procedures warrant consideration. 
Recognizing this, a leading manu- 
facturer of safety paper has made an 
excellent compilation of negotiable 
instruments, with many practical sug- 
gestions for banks and business cus- 
tomers. This comprehensive brochure 
illustrates a wide range of specimen 
forms, describes their functions and 
outstanding features, and indicates 
standard dimensions and other speci- 
fications recommended by the Ameri- 
can Bankers Association. 


Fluorescent Lighting ... A 31- 
page booklet with a wealth of latest 
information on this new light source 
that is becoming ever more popular 
in banks and in retail stores. There is 
an explanation of how fluorescent 
lamps work; a summary of their 
advantages such as high illumination 
at low cost, cool light, daylight quality, 
etc.; and a guide for establishing the 
number of fluorescent lamps required 
for 50-foot candle installations in rooms 
of varying proportions. Illustrated 


e 


o 


are ten individual types of fluorescent 
lighting fixtures, with explanatory 
notes as to their special uses and 
advantages. 

The booklet is particularly adaptable 
for showing to a bank’s customers, 
notably retail merchants interested in 
modernizing their lighting equipment. 


Household Treasure Chest .. . 
More than worth its weight in gold 
may be this folder in case of fire, 
windstorm, explosion or similar home 
catastrophe. When properly filled out, 
the folder provides a complete and 
accurate inventory of household goods 
and personal effects, and also enables 
an individual to determine how much 
insurance is needed for protection 
against serious financial loss in case 
property damage is sustained. 

There is space for listing, room by 
room, the many articles found in a 
home. Separate columns are provided 
for listing the number of items, the 
year purchased, the original cost, and 
the present value after making allow- 
ance for depreciation. Space is also 
provided for a recapitulation by rooms, 
as well as a special section for listing 
the amounts and types of insurance 
carried. With this information, it is 
readily possible to determine whether 
household possessions are adequately 
covered against all insurable hazards. 


Still Timely 


The Freezing of Foreign Funds 
- - « A condensed description of the 
regulations and licenses directly affect- 
ing banks under the freezing control 
now imposed on the assets in this 
country of foreign nationals. 


A Sound Basis for Taxation ... 
In this pamphlet the chairman on 
Federal taxation of the American 
Institute of Accountants offers eight 
important suggestions regarding the 
manner in which taxes should be levied. 


Facts About Commercial 
Banks and Trust Companies... 
The Better Business Bureaus through- 
out the country are distributing copies 
of this booklet on a large scale to the 
public. 
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Does renewal note cancel 





DECISIONS... 


original debt? ... Too many conditional provisions 


destroy note’s negotiability . . . Insertion of name in body of a note held a 


material alteration...One exception to banks’ customary right of set-off 


Cashier’s Powers 


The perennial contention that a 
renewal note “‘pays’”’ the original note 
has been before the courts again, this 
time in Pennsylvania. 

Pennsylvania follows the prevailing 
rule that the acceptance of a new note 
does not constitute an extinguishment 
of the original instrument and that, 
unless there is a special agreement to 
the contrary, the presumption is that 
the original debt remains in effect, the 
new note being taken only as collateral 
security or conditional payment. 

In a case recently adjudicated by 
Pennsylvania’s Superior Court, how- 
ever, the maker of a note testified that 
when he gave a bank’s cashier a 
renewal note, the cashier in his pres- 
ence cancelled the original note held 
by the bank. Specifically, he said, he 
had asked the cashier whether the 
transaction constituted satisfaction of 
the original note and the cashier had 
answered, “Yes.”” He claimed that 
this was only one of several instances 
in which the cashier had assured him 
that new notes were payment and 
satisfaction of prior obligations. 

The cashier denied this, but even if 
it were true, was the cashier’s action 


By 
CHARLES R, 
ROSENBERG, Jr. 


Member of the Bar of Pennsylvania and of the 
District of Columbia 


in allegedly accepting a renewal note 
in satisfaction of the original instru- 
ment binding on the bank? The 
Pennsylvania court thought not, say- 
ing: 

“As to the powers implicit in their 
offices, neither the president nor the 
cashier has the right to accept any- 
thing but money in payment of an 
obligation due the bank, without being 
authorized by the board of directors 
either expressly or by long-continued 
acquiescence. In the case before us, 
the maker testified that, over a period 
of eight or ten years, the cashier had 
accepted his renewal notes in payment 
and satisfaction. It was not shown, 
however, that this was the manner in 
which the business of the bank was 
customarily transacted so as to estab- 
lish by implication the authority of 
the cashier, conferred by the board, to 


do so.” (First National Bank vs. 
Cumbler, 21 Atlantic Reporter, Second 
Series, 120.) 


J « J 


Too Many Conditions 


Too many conditions and too many 
promises inserted in a note destroy its 
negotiability. The chief feature of a 
non-negotiable note is that nobody 
can become the holder in due course 
of such a note and a bank or any other 
holder takes it subject to all the 
defenses and objections which the 
maker might urge against the payee. 

Under the Uniform Negotiable In- 
struments Act, a negotiable instrument 
must contain an “unconditional order 
or promise to pay a certain sum in 
money.” Any “condition” attached 
to the order or promise destroys the 
negotiability of the instrument. 

In a recent Ohio case, the promise 
to pay set forth in a note was uncondi- 
tional, but the note contained promises 
to do things in addition to the pay- 
ment of money. As to this, the Uni- 
form Negotiable Instruments Act pro- 
vides that “fan instrument which con- 
tains an order or promise to do any 

See COURT DECISIONS—Page 39 





(CONTINUED FROM PAGE 13) 


many times in new bank credit. 

The Treasury also has the power to 
contract reserves and to restrict a 
further expansion. Its sterilization of 
gold between the end of 1936 and the 
early part of 1938 was an example. 

The Board of Governors of the 
Federal Reserve System also has very 
substantial powers to cause an expan- 
sion of banking reserves. It might 
reduce reserve requirements to the 





statutory percentages existing before 
1935 when it was authorized to double 
them. It might conduct extensive 
open-market purchases of government 
securities. It might encourage a 
greater use of Federal Reserve credit 
through favorable rediscount rates. 
Its authority to contract reserves has 
become inadequate in the light of the 
totals of excess reserves which have 
existed in recent years. It might in- 
crease reserve requirements to the 


THE BURROUGHS CLEARING HOUSE—October, 1941 


LOOKING AHEAD 

















1857 


MEMBER 














“Dependable 
Responsible 


MERCANTILE-COMMERCE 


Bank and Trust Company 
SAINT LOUIS 


FEDERAL DEPOSIT 


1941 


Efficient 


INSURANCE CORPORATION 














In writing to advertisers please°-mention The Burroughs Clearing House 










extent of its unused power and it might 
sell the Reserve banks’ holdings of 
government securities but it would 
have difficulty in absorbing as much 
as two-thirds of the recent five billions 
of excess reserves. 

In a comparison of the relative 
powers of the Federal Reserve System 
and the Treasury to influence the 
volume of reserves the advantage rests 
very definitely with the Treasury, 
which explains why the Board of 
Governors of the Federal Reserve 
System has repeatedly asserted that 
the power of the Treasury ‘‘outweighs”’ 
its own. 


WITH tremendous impetus to busi- 

ness through the defense program 
and with the supply of currency and 
credit more than adequate neither the 
Treasury nor the Federal Reserve Sys- 
tem has recently had occasion to devise 
means either for stimulating industry 
or for furnishing new money to keep 
pace with demands. The Federal 
Reserve authorities, as indicated by 
their recommendations to Congress at 
the beginning of the year, would like 
to move toward a gradual moderation 
of the existing policy of cheap money 
but have been blocked by the desire 
of the Treasury for very low interest 
rates. The Treasury has preferred to 
keep in effect dollar devaluation and 
other powers with inflationary tend- 
encies which the Federal Reserve 
authorities believe should be elimi- 
nated. As economic conditions ad- 
vance through various new stages in 
the progress of the defense effort and 
in the post-war reaction further dif- 
ferences of opinion are likely. Not 
only will new problems arise with 
respect to the supply and cost of 
money for domestic industry but there 
will be the question of exchange rela- 
tions with other countries, the part to 
be played by gold and silver in mone- 
tary systems of the world and other 
issues entering into the resumption of 
trade on a permanent basis. Clashes 


| of authority may impede prompt and 


satisfactory action. 

Decisions must be made by the 
administration and by Congress as to 
new policies and as to the most 
effective machinery for their adminis- 
tration. Although numerous monetary 
and banking laws have been enacted 


| during the past eight years the formula 
| for permanent monetary management 


| troversy. 


and the mechanism for its administra- 
tion continue to be involved in con- 
An abundance of data 
which will be available to shed light 
on the success or failure of various 


| experiments in periods both of defla- 


| tion and 


inflation should help 
promote intelligent action. 


to 
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Every concern is always confronted with this danger 


Suppose you had a fire in your store 
today—one that ruined certain equip- 
ment and destroyed stock vital to the 


operation of the business. 


Ask yourself 


these questions 





How much time would elapse before 
the building you occupy could be re- 
stored, or equally profitable quarters be 
found elsewhere ? 

How long would it take to replace 
your stock and equipment? While your 
normal business was interrupted, how 
much would you have to pay to hold 
key men and trained sales force? And, 


could you hold them? How would you 





EVEN A SMALL 
FIRE MAY CAUSE A 
COSTLY INTERRUPTION 
70 YOUR BUSINESS 


meet fixed charges, taxes and other 
continuing expenses? 

Important always, these questiors 
take on a tremendous new meaning 
today. They make the subject of ade- 
quate protection against such contingen- 
cies of more than ordinary importance. 


Don’t carry this 
heavy load 





There is a sound way to avoid these 
losses—through Business Interruption 
Insurance. For a premium, small 
compared to the productive value of 
your store, you can protect company, 


workers, stockholders. More businesses 


THE TWO HARTFORDS WRITE PRACTICALLY EVERY FORM OF INSURANCE EBXCE 









now than ever are buying such insurance 
against the crippling losses that may 
follow fire, explosion, riot and other 


Causes. 


Call Western Union 


—in Canada call Canadian National 
Telegraphs—and ask for the name and 
address of the nearest Hartford agent. 
He knows how to analyze all your risks 
and plan an insurance program for 
maximum protection. Get in touch with 
him today—or talk to your own broker. 


Ever since 1810, 
*‘Hartford’’on a policy 
has meant a sure 
promise to pay 
losses. 





d. Hartford Fire Insurance Company 
Hartford Accident and Indemnity Company _ 


HARTFORD, CONNECTICUT 





(CONTINUED FROM PAGE 18) 


industrial raw materials, was far more 
favorable than with those whose 
products in many instances paralleled 
their own. More precisely, it meant 
that densely populated European in- 
dustrial countries, such as Britain, 
Germany, Belgium, Holland, Italy, 
and to some extent, France, bought 
relatively more in proportion to their 
sales, than, for example, the United 
States. The line of least resistance 


was to favor imports from these 
industrial countries, and in due course 
so-called compensation agreements and 
arrangements were set up, resulting in 
more favorable treatment of imports 
from these industrial European coun- 
tries than imports from. the United 
States. A recovery in the price of 
primary products might have righted 
this situation, but the outbreak of the 
war completely upset the carefully 
reconstructed balance, and cut off on 
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the average 40 per cent of the markets 
for the produce of Latin-American 
countries. Exchange control became 
more severe than ever. Exchange 
monopolies were set up in the central 
banks of a number of countries. Latin 
America became more and more de- 
pendent on the United States market 
for the importation of necessary indus- 
trial products. With it all, the means 
of payment were scarcer than ever. 
As a result, the import-licensing sys- 
tems cut import permits to the abso- 
lute necessities. 

Fortunately, there existed in the 
United States the means and the 
organization for relief of these serious 
emergencies. The Export-Import Bank 
had been set up early in the Roosevelt 
administration to help finance the 
exportation of certain surplus com- 
modities, especially cotton, to Europe, 
and to provide means for financing the 
export of capital goods, for which 
neither banking institutions nor indus- 
try were able to supply sufficiently 
long-term financing. Before the world 
crisis, purchases of capital goods had 
been financed by bond issues, but 
under existing circumstances this was 
no longer possible. 


HEN the outbreak of the war re- 

sulted in great aggravation of the 
exchange problems in Latin America, 
the Export-Import Bank stood ready 
as the logical instrument of assistance 
in the emergency, and its facilities 
were made available. It was thus 
possible for Brazil to modernize its 
railways and build additional lines, 
and to acquire additional steamers, as 
well as to build a great steel mill; for 
Paraguay and Ecuador to construct 
highways; for Colombia to alleviate 
the exchange shortage. A stabiliza- 
tion credit and an exchange loan to 
the Argentine Central Bank were 
provided; the Corporacion de Fomento 
de la Produccion (Chile) was assisted 
as was previously mentioned. 

Relief of the exchange shortage was 
further provided through the Metals 
Reserve Corporation, which in line 
with its policy to accumulate strategic 
raw materials purchased substantial 
quantities of copper, nitrates, and tin 
from Bolivia and Chile. Increased 
United States purchases of commodi- 
ties, bought elsewhere in ordinary 
times, such as wool, cheese, casein, etc., 
served also to provide additional dollar 
exchange as a means of payment for 
the greater purchases of manufactured 
goods in the American market. 

An interesting development which 
may soon become a very active factor 
in hemisphere financial relations is the 
proposed Inter-American Bank. A 
convention for its formation was signed 
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CONSTANT VIGILANCE 


that is Ever Alert, Trustworthy, Efficient 


Through the “Tidewater Method”’ your commodity loans 
receive protection as rigorous as though you conducted 
the operation in person. 

Custodianship is personally supervised by experienced 
warehousing officials, men upon whom you can depend 


$100,000 POLICY under all circumstances. 


Regine. Because of this alert, trustworthy and efficient manage- 
: = Fidelity Bonds, on each operation ment, Tidewater warehouse receipts constitute prime 
Be ee ee eee collateral which is as sound, as liquid, as flexible, ‘as 
Seonge wale, Slienes Sales Sie Se wees easily handled, and as profitable as any other securi- 
ties held by your bank. 





Each of the four essential safeguards are provided. 
1. Warehousemen’s Legal Liability Policy... 
$100,000. 


2. Fidelity Bonds for Custodians. . . $100,000 
each. Cumulative. With reinstatement feature fur- 
nishing a minimum of $200,000 on each operation. 


3. Individual Bonds for officers signing our 
warehouse receipts. 


4. Workmen’s Compensation and Employers’ 
Liability Insurance. . . full statutory limits. 


Like hundreds of other bankers you, too, will discover 
new opportunities in the “Tidewater Method’’. This 
modern method follows the most approved practice 
and includes a character of service that presents 
many added advantages. 











No. 1 policy and No. 2 bond are furnished by Con- 
tinental Casualty Company, thus eliminating di- 
vided responsibility and future controversy. 


The “Tidewater Method” is fully explained in an 
interesting booklet specially prepared for bankers. 
Write for a copy today. 


TIDEWATER FIELD WAREHOUSES, INC. 


17 STATE STREET e NEW YORK CITY ¢ Joseph E. Lowe ¢ Vice President 


76 Sunapee St., Springfield, Mass. ...453 Commercial St., Boston, Mass.... 1423 Genesee St., Utica, N. Y. 


Other offices at, and associated with, the Chain of Tidewater Terminals and Inland Warehouses; 
Boston Tidewater Terminal, BOSTON. Merchants Warehouse Co., BOSTON. Keystone Warehouse Co., 
BUFFALO. Bayway Terminal Corporation, ELIZABETH. Newark Tidewater Terminal, Inc.. NEWARK. Norfolk 
Tidewater Terminals, NORFOLE. Merchants WarehouseCo., PHILADELPHIA. Executive Offices, PHILADELPHIA. 


THE “TIDEWATER METHOD” OF FIELD WAREHOUSING MOVES THE WAREHOUSE TO THE GOODS 
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by the governments of the United 
States, Colombia, Dominican Repub- 
lic, Ecuador, Mexico, Nicaragua, Para- 
guay, and Bolivia on May 10, 1940, 
and by the government of Brazil on 
May 13, and legislation is likely to 


NOW.. 
TELLERS’ FINGERS 


DON’T SKID OR MISS! 
WITH THE NEW 


gr 


FINGER - MOISTENER 


At last—a finger moistener that makes all 
others as old-fashioned as the cigar store 
Indian. The wick is made from 100% spun 

— glass and always stays wet 


through capillary action. | 


‘~ Clean, sanitary — never 
"2 too much moisture or too 
little. Will give per- 
fect service indefi- 
nitely with mini- 
mum bother or 

care. 


—Retails at .. 
$120 


Order now from your 
stationer or write to 


us for sample order. 
E.W. PIKE & COMPANY ,P.0. Box 4, Elizabeth, N.J. 


Please ship GLASWIK Finger Moisteners. 
Company 


Appregss. 





Crrv.. 





INDIVIDUAL 





THE BURROUGHS CLEARING HOUSE—October, 1941 


come before Congress in the near 
future to grant it a Federal charter 
and provide for the participation of 
the United States in its capital. The 
powers of this proposed bank are 
extremely broad, permitting it not 
only to stabilize exchange and assist 


in fiscal problems of the participating 


| governments, 


but also to make all 
types of loans to governments and 
political subdivisions thereof, as well 
as to their nationals, for any purposes 
which may be authorized by its man- 
agement, with the limitation that loans 


| to others than-:governments for a period 
| of two years or more bear the guaran- 
| tee of the government of the respective 


} 
| 
| 
| 
| 
} 


national. 

Need still exists for capital to 
provide communications, highways, 
power plants, irrigation facilities, and 
industries. Venture capital of this 
nature was formerly supplied in abun- 
dance by private investors, and it is 
not now available. It is in this field 
that the proposed Inter-American 
Bank, in collaboration with local capi- 
tal, may be able to provide a vital 
service. 

While the trade disturbances result- 
ing from the war have greatly affected 
the amount of free exchange available 
to these countries for making pay- 
ments for their increased purchases 
from this country, United States 
government agencies have made finan- 
cial facilities available to relieve this 
situation and also have made emer- 
gency purchases to alleviate the eco- 
nomic stress in several countries. 
These temporary expedients cannot, 
however, bring an ultimate solution 
of Western Hemisphere economic rela- 
tions. This is clearly recognized by 
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our government, and especially by 
the Co-ordinator of Inter-American 
Affairs. Great efforts are being made 
by his office and related govern- 
ment divisions to assist in creating new 
markets for the products of Latin- 
American countries and to place in 
production there goods that were 
formerly imported from other parts of 
the world. 

From reading this article, you will 
have observed that banking in South 
America has achieved high standards, 
comparable to a very similar develop- 
ment in our country. More money 
has been invested in banking ventures 
in those countries than is generally 
realized. Great possibilities for further 
development still exist, and active 
co-operation with the financial centers 
of the world provides a big opportunity 
for the leaders in the respective na- 
tions. Such co-operation will succeed 
to the advantage of all concerned, if 
the approach is intelligent and the 
resulting relationships take the form 
of mutually satisfactory partnerships. 
That is the only way in which they 
will really prosper and endure. 


7 ° ° 


DIRECTOR 
CLUTCHBILL 


(CONTINUED FROM PAGE 23) 
certainly going into action, Cal. You'll 
come?”’ 

“Confound it! Of course I will. 
Herm and Frank have been in that 
old bank since they were children. 
What’s in there?’”’ Cal nodded at the 


| gun-case hanging from Mr. Clutch- 
| bill’s hand. 


The old director hastily unstrapped 


| and emptied the gun-case. 


“‘Whee! Well for the love of Mike, 
if it ain’t old Doc Atkins’ two hundred 


| guinea hammerless.”’ 


“The same,” nodded Mr. Clutch- 
‘“‘and she’s liable to reach out 
farther today then she ever did before.” 

Cal ran his hand over the tightly 


| curled little figures on the Damascus 


chocolate-browned barrel, and_ the 
richly watered satin of the Circassian 
walnut stock. His glance fixed for a 


| moment on the double eagle done in 


different carats of gold on the sides 


of the lock and the Spanish-like threads 
of gold that ran fine as cobwebs in 


scrolls around the breech. 

*“We better start,” urged Mr. Clutch- 
“We ought to be in Locust 
Village right now. Sling in your gun 
and some shells. I’ve got to stop at 
home for my war-bonnet.” 

In fifteen minutes Cal’s old blue 


| single-seater had delivered Mr. Clutch- 


bill at his home curb. When the old 








SAFEGUARDS that make for confidence 


The outside window ledge of a forty-story building 
presents a double hazard — the physical danger of 
falling, and a man’s own mental inhibition. Yet 
so simple a device as the fabric safety belt secures 
him against falling, and gives him confidence in 
place of fear. » » Within the wide scope of this 
country’s banking and business activities, La Monte 
Safety Papers serve a double purpose of protec- 
tion and assurance. La Monte Safety Papers pro- 
vide an effective safeguard against the alteration 
and counterfeiting of checks and other valuable 


documents. And thereby they create a satisfying 
sense of security. » » These intangible values 
cannot be appraised in dollars— but 75% of the 
country’s leading banks, and many of its more 
important corporations, attest by their long-con- 
tinued use of La Monte Safety Papers the merit of 
this unique product. » » Your Printer or Lithographer 
will gladly submit samples of La Monte Safety 
Papers and explain how you can have your own 
Trade Mark or individual design incorporated in 
the check-paper itself. 


LA MONTE S<efodq PAPER 
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gentleman reappeared he was wearing 
a pair of blue goggles, a checkered 
double-peaked Sherlock Holmes detec- 
tive cap, a brown corduroy Norfolk 
jacket and a pair of riding breeches he 
had forked out of a charity box which 
his ancient sister, Miss Marilla, was 
collecting for the Bundles for Britain 
campaign. 

“Remember, I’m a fugitive from 
England, if anyone asks,” warned 
Mr. Clutchbill as he climbed back into 
the car. “We’re going to call on a man 
by the name of Hen Magoon.” 

It was an hour’s run to Locust 
Village. Upon their arrival they 


coasted down along its main street 
flanked by an ancient hotel and the 
Victorian edifices of its once prosper- 
ous citizens. When almost through 
the village they turned in on a side 
street and rolled slowly past a giant 
Georgian residence of red brick and 
white pillars. 

“‘He’s here,” nodded Mr. Clutchbill. 
“See that feller in the garden behind 
the house? That’s Hen Magoon, all 
right. You couldn’t miss him; he’s 
almost seven feet tall. Keep going. 
We'll work around back of the house.” 

Shortly afterward the two men as- 
sembled their guns on a creek bank 


THE BURROUGHS CLEARING HOUSE—October, 1941 








| yeas a freight train one hundred 
and fifty miles long. That’s the 
approximate amount of freight mov- 
ing into and out of Chicago daily! 
Imagine passenger trains entering and 
leaving a city at the rate of one every 
minute. That’s what happens in 
Chicago almost every day in the year! 
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ow the ‘Iron Horse 
helped Chicago grow 
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The railroad industry has contrib- 
uted greatly to Chicago’s progress. 
It has helped to make possible the 
growth of this bank and its services. 
The Continental Illinois National 
Bank and Trust Company is proud 
of its association with forward- 
looking industry in the Chicago area. 


Continental Illinois 
National Bank and Trust Company 


OF CHICAGO 
Member Federal Deposit Insurance Corporation 
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west of the village, and in half an 
hour’s hunting Cal had picked up a 
brace of partridge. They then swung 
back into a field and followed along a 
hedge of wild cherry bushes which led 
them to the edge of the garden now 
occupied by Mr. Magoon. 

“How do you do, sir?” said the old 
director as he crawled through the 
hedge with Cal and stood up. “I’m 
afraid we’re trespassing unless you’ll 
permit us to pass through to the 
street.” 

Mr. Magoon abruptly screwed his 
head around, stood up beside a pile 
of tulip bulbs and gazed in wonder at 
the ancient apparition in checkered 
double-peaked cap and riding breeches. 
Suddenly his eye dropped to the sleek 
hammerless in the hook of Mr. Clutch- 
bill’s arm. 

“Not at all. You’re quite welcome.” 

“Those are right healthy-looking 
bulbs,” hesitated Mr. Clutchbill com- 
ing closer and gazing around the 
garden. “That can’t be a rose in 
blossom over there,” he suddenly 
uttered in astonishment. He abruptly 
laid down the hammerless under Mr. 
Magoon’s envious eyes and plodded 
eagerly toward the distant blossom. 


HEN Magoon reached down a curious 
hand and lifted the hammerless 
off the grass. 

“It’s a genuine Greener,”’ whispered 
Cal. “It was made for the Czar of 
Russia, but he was murdered just 
before the gun was shipped. This old 
gentleman got it. Look at those 
Russian double eagles, all in different 
carats of gold.” 

“I never expected to see anything 
like this,” smiled Hen Magoon as he 
slowly handed out the gun to Mr. 
Clutchbill who had come back. 

“It’s a powerful shooter.” Mr. 
Clutchbill took out a large handker- 
chief and wiped his brow. “This sun 
is getting warm. Would it be possible 
to get a glass of water?” 

“I can offer you something better 
than water, sir. I have some new 
cider. Come right in.” 

The room the visitors were con- 
ducted to was a large library. It wasa 
rather mouldy place. A mammoth 
old writing secretary crept aloft at 
one side. Flanking it around the walls 
was an amazing array of framed stock 
certificates. 

The instant Mr. Magoon disap- 
peared on his journey to the cellar for 
a pitcher of cider, Mr. Clutchbill 
mounted his glasses in place of his 
blue goggles and made a hurried sur- 
vey of the framed certificates. 

“There she is!” he finally whispered 
to Cal. ‘‘That’s the two-share certifi- 
cate of the Locust Trust Company. 
That’s what I’ve come for if it costs 
two thousand.” 

“Two thousand!” gargled Cal, his 
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in the roundhouse and are Emily 
Post in a poolroom. But not in a 
bank! The rocker pedals suggest 
that the wearer might be just a mite 
shiftless, or at least careless. And 
there can’t be anything careless 
about a bank, from time locks to 
form letters. A bank must be right 
in every possible way . 


wil Round heels get by... 
| 


.. That’s 
one reason why banks were so 
quick to adopt the Pitney-Bowes 
Postage Meters. 





A Pitney-Bowes Postage Meter 
is always right. One of its windowed 
counters tells how much postage it 
holds, another how much has been 
used; the accounting is automatic. 
Postage in a Postage Meter is safe, 
loss proof, waste proof and theft 
proof; it can’t be used for anything 
but the bank’s mail. 

The Meter always provides just 
the right amount of postage needed 

for the local letter, a package of 








cancelled checks, a pouch of secur- 
ities. It prints every stamp to order, 
prints a postmark and your own 
advertisement at the same time— 
directly on the envelope; and seals 
the flap. A Meter stamp can’t shed, 
or get lost; gets through the post- 
office faster because it needn’t wait 
for cancelling or postmarking. 
And the Pitney-Bowes Mete: 
makes mailing easy, fast, efficient, 
saves time and effort, and usually 
postage. ‘Thousands of banks con- 
sider Pitney-Bowes Meters stand- | 
ard equipment. If you’d like to see | 
how one works in your bank, on 


your own mail, ask our nearest 
office—soon! 
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eyes protruding as he examined the 
green filigreed border of the framed 
certificate with its spread-eagle roost- 
ing on a tightly furled flag amongst 
a flock of stars. 

“Beats all,” muttered Mr. Clutch- 
bill, “‘what a lot of worthless trash there 
is here. Look at this one over here in 
the corner. It’s got the same eagle 
and border, but it isn’t worth a 
cent.” 

Cal crept over and examined it. 
“Golden Gopher Gold Mines,” he 
read. 

Suddenly a clatter of banging motor 
car doors sounded at the curb out- 
side. Both Mr. Clutchbill and Cal 
slipped to a window. Four men were 
coming up the walk. 

“Tt’s those fellows from the Valley 
Trust come to buy this two-share 
Locust Trust certificate,” burst out 
the old director. “Watch ’em, 
Cail.” 

Mr. Clutchbill tiptoed back to the 
array of framed certificates. He 
secretly removed the Locust Trust 
exhibit and replaced it with the 
Golden Gopher. He hung the Locust 
Trust in the Golden Gopher’s dark 
corner. Hardly had he turned around 
when Mr. Magoon hurried in with a 
glass pitcher of foaming cider and 
three glasses. 

“Just help yourselves, gentlemen. 


| I see I have visitors. I know what they 


are after ... I think I can soon come 


| to terms with them and be free to 


have a look at that gun of yours.” 

Mr. Clutchbill stood with his heart 
in his mouth listening as Mr. Magoon 
opened a distant outer door. The 
visitors were apparently being housed 
in a drawing room on the far side of 
the house. 

**Cal,”’ hissed Mr. Clutchbill, “I’ve 
got to get out of here till those gents 
are gone. They might come in and 
recognize me. You stay here. If they 
touch that Locust Trust certificate 
slip out to the garden. I'll be there.” 
The old director found his way silently 
to the garden and stepped out of sight 
around a lilac bush. 


E had been there scarcely ten 
minutes when Cal, wild-eyed and 


| carrying both guns, rushed up to him. 


The Pitney-Bowes ong 
POSTAGE METER 


B 
- BET, Y 


... Pitney-Bowes Postage Meter Co., 
1532 Pacific St., Stamford, Conn... . Branches in 
principal cities. Cf. phone directory. In Canada: 
Canadian Postage Meters & Machines Co.. Lid 
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“Those fellers are buying that 
Locust Trust picture you came for. 
I overheard ’em talking in that other 
room. But I’ve stopped them for a 
minute. I shifted those two pictures 
that looked alike.” 


‘What!’ almost screeched Mr. 
Clutchbill. ‘‘You shifted them? Great 
heavens! I shifted em myself before 


I came out here. . 
right one back!” 


. you’ve put the 


“Well, for the love of Mike!” 
groaned Cal. 
“Gracious! We've got to get Ma- 


' goon out here somehow. Maybe we’re 
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too late now. Here, give me that 
gun.” 

The old director jumped the gun 
to his shoulder. The 3% drams of 
nitro bit the air of the garden with a 
shattering blast. 

“Hurry, Cal. Hurry down along 
that hedge and be searching for a 
partridge I’ve killed. Use one of those 
in your hunting coat.” 


BEFORE Cal’s bobbing head was out 

of sight a door flew open behind Mr. 
Clutchbill. Hen Magoon fell out and 
came half running along the garden 
path. 

“Got him,” gloated Mr. Clutchbill. 
‘Partridge . . . must have been feeding 
under that little wild cherry over there 
in the corner.” 

Ten rods down along a hedge Cal 
Bannister was extracting a large bird 
from the brush. He held it up in 
triumph. 

“Jolly! That was a long shot,” 
uttered Mr. Magoon. 

“Oh, this gun will draw them just 
like a magnet,” bragged Mr. Clutchbill 
proudly. 

“The gun isn’t by any chance for 
sale?’ hesitated Mr. Magoon, looking 
back toward the house where four 
male faces were staring out of an open 
doorway. ‘I’m just closing a little 
piece of business that'll put me in 
considerable funds.” 

‘*“You’re not selling out this fine old 
place?” 

“Oh, no, not that. Just a little 
stock that’s had a sudden rise.” 

“Heh, a speculation,” chuckled Mr. 
Clutchbill. 

“Yes, I’m hanging out for fifteen 
hundred.” 

“Look here! That’s just the price 
of this gun. I’d rather trade than 
eat. Let’s swap.” 

“Done!” grinned Mr. Magoon. 

Fifteen minutes later Mr. Bannis- 
ter’s car plunged to a stop with 
skittering wheels at the curb beside 
the Locust Trust in the center of the 
village. Three pairs of eyes suddenly 
appeared over a screen at the street 
window; one of them belonged to the 
nimble old president of the Ruby Falls 
National. 

Director Clutchbill took off his 
twin-peaked, checkered cap and blue 
goggles. It was as though a miracle 
had been unveiled to the watchers in 
the bank. They rushed for the door. 
met Mr. Clutchbill and half carried 
him inside. 

**Here she is, boys!’ the old gentle- 
man shook out a crumpled certificate. 

“You got it!’ President Twitter 
hooked on a pair of glasses with one 
swipe of his right hand and grabbed 
the certificate with the left. 

“Those fellows are licked, boys,” 
he squeezed out of his tense throat. 
‘“‘We’ve got control. What’s the bill?” 














“the human touch” 


Perhaps the combination may seem unusual, but in a num- 


ber of ways Bank of America is an unusual institution. 


If you require efficiency in the handling of your routine 
California transactions Bank of America provides it 


through 495 branches in 307 communities of this State. 


If you want what we believe is sometimes even more im- 
portant —“the human touch”—in your correspondent re- 
lationship, we have friends who will tell you that Bank of 
America has personalized its services in a manner which 
adds an important extra value for banks and bankers 
everywhere. 


Serves you best in the West 


Dank of America 
NATIONAL {iV nas ASSOGIATION 
COMPLETE BANKING FACILITIES IN EACH OF 495 BRANCHES 


(Commercial... Savings... Trust... Safe Deposit) 


MEMBER.,..FEDERAL RESERVE SYSTEM... 
FEDERAL DEPOSIT INSURANCE CORPORATION 


Main offices in two reserve cities of California 
San Francisco... Los Angeles 








Blue and gold BANK of AMERICA TRAVELERS CHEQUES are 
available through authorized banks and agencies everywhere. 
Carry them when you travel. 
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46,800 NEW PAY CHECKS 
TO SPEND 


Since 1939, A New City Of 150,000 
Has Sprung Up In Greater Cleveland 


Today, there are some 46,800* more workers on greater 


Cleveland pay rolls than in April, 1939. With the national ' 


average of 3.2 persons to a family, this means 150,000 
more people with needs to satisfy, with money to spend. 

This new market, for every type of goods and service, 
added to the normal needs of the community, makes 
Cleveland increasingly important as a commercial and 
financial center. 

A correspondent relationship with Central National 
Bank insures the prompt handling of collections and 
transit items to keep pace with the faster tempo of 


business in Cleveland and the Great Lakes region. 


*U. S. Bureau of Labor Statistics 



































“Oh, I guess two hundred will do,” 
said Mr. Clutchbill. 

“Two... what! Two hundred?” 

“Land, yes, that’s all the Widow 
Atkins will want for that old shotgun 
I traded for the two shares.” 

Herm Wheeler and Frank Chesbee, 
the two old landmarks of the Locust 
Trust, settled slowly on wilting legs 
into their chairs. For them the world 
would go on. 
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CANADIAN 
BANKING 


(CONTINUED FROM PAGE 25) 


has operated under state charter the 
Canadian Bank of Commerce (Cali- 
fornia) at Los Angeles and San Fran- 
cisco. The latter branch has been in 
business since 1864 when it was opened 
by the Bank of British Columbia, 
which was absorbed by the Canadian 
Bank of Commerce in 1900. 

While started primarily as a bank 
for Ontario, the bank has spread to all 
parts of the Dominion. Many a 
branch has opened in a tent in some 
new settlement, even as recently as 
1938 when a branch was opened at 
Yellowknife on Great Slave Lake in 
the North West Territories in connec- 
tion with a mining development. 

Early in the present century the 
bank purchased the Bank of British 
Columbia, Halifax Banking Company, 
Merchants’ Bank of Prince Edward 
Island, and the Eastern Townships 
Bank in Quebec Province. In 1902 it 
began explorations for expansion in 
the prairie provinces then beginning 
to be settled, opening branches that 
year in Calgary, Edmonton, Medicine 
Hat and Moosomin. With the absorp- 
tions it now had branches in all parts 
of Canada. Following the first World 
War and the return of many bank 
clerks who had enlisted for service 
overseas and had been replaced by 
girls, the bank decided to expand with 
prospects of added business. It opened 
more than 100 branches in 1919 includ- 
ing branches in Newfoundland, the 
French colonies of. St. Pierre and 
Miquelon, Jamaica, Barbados, Trini- 
dad and Cuba. In 1923 the bank took 
over the Bank of Hamilton and in 1928 
the Standard Bank of Canada. In 
1930 the bank opened its present 
34-story head office, only a block from 
where it started its business in 1867 
in Toronto. 
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Bank of Nova Scotia Appoints 
New Branch Supervisor 


Charles S. Frost has been appointed 





a supervisor of Bank of Nova Scotia 
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branches, with office at Toronto. Born 
in the Maritime provinces, he started 
his banking career there with the Bank 
of Nova Scotia at Yarmouth, N. S. 
Before the first World War he served 
in various branches in Nova Scotia and 
New Brunswick, then in Newfound- 
land. He served overseas with the 
Royal Newfoundland Regiment from 
1914 to 1919. On return from the war 
he was appointed assistant manager 
at St. John’s, Newfoundland, and in 
1926 he was transferred to the same 
position in Winnipeg. In 1931 he 
became manager at Saskatoon, and 
in 1936 came back east to be- 
come manager of the bank’s main 
office at Saint John, N. B., from 
where he was transferred to Toronto 
to his present position as supervisor 
of branches. 


COURT 
DECISIONS 


(CONTINUED FROM PAGE 27) 


act in addition to the payment of 
money is not negotiable.” 

“The contract in the case before 
us,” said the Ohio court, ‘“‘which 
otherwise could be construed as con- 
stituting a negotiable instrument, con- 
tains a provision that the signers agree 
that the credit extended was based on 
a statement simultaneously given -by 
the signers upon a certain separate 
application for the loan and to which 
‘special reference is made.’ The docu- 
ment also contains language which, by 
itself, would be considered to con- 
stitute a mortgage and contains a 
covenant that the mortgagor will take 
the best of care of the property mort- 
gaged and keep it in first class condi- 
tion. The contract also provides that, 
upon any breach of any of the cove- 
nants of the mortgage, all the remain- 
ing installments on the note, with 
accrued interest, shall at once become 
due and payable without demand or 
notice. 

“The contract contains promises to 
do acts in addition to the payment of 
money of such nature as to render it 
non-negotiable, and the liability of the 
signers is therefore not fixed by the 
Uniform Negotiable Instruments Act. 
Their liability is that which attaches 
to the signers of non-negotiable con- 
tracts.” 

And as a possible hint to banks and 
others engaged in the discounting of 
notes the court added: 

“It is doubtful if any reputable busi- 
ness concern having access to legal 
advice would discount such contracts.” 





(Akron vs. Stonebraker, 35 North- 
eastern Reporter, Second Series, 585.) 
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Insertion of Name 


That an innocent act may greatly 
prejudice a bank’s legal rights with 
respect to a note that it holds, was 
demonstrated in a recent Massachu- 
setts case. -There a negotiable note 


was signed by John Smith and Mary 
Smith, but, according to the signers’ 
story, only John’s name appeared in 
the body of the note when it was 
delivered to the payee. They asserted 
that Mary’s name was inserted in the 
body of the note after delivery and 
without their knowledge or consent. 

Since both had signed the note, 
could such an insertion of Mary’s name 
make any difference in their liability? 











1941 looks at 1916 





Tianes have changed a lot in 25 
years and yet there is much that 
is the same. 

In 1916 it was Preparedness; in 
1941, National Defense. But now 
the scale is bigger, the pace faster. 
There was pressure on the tele- 
phone business then. The pres- 
sure is infinitely greater now. 
New training camps; new aviation 
fields; new munitions plants—all 
need telephones. Every one is mov- 
ing faster and when a Nation hur- 
ries it does it by telephone. The 
Bell System spent 94 millions on 





new construction in 1916. It is 


spending more than 420 millions 
in 1941. 

The entire Bell System organi- 
zation is giving “‘first call” to de- 
fense. We believe you would want 
it that way. 





BELL TELEPHONE SYSTEM 


‘“THE TELEPHONE HOUR” IS BROADCAST 
EVERY MONDAY EVENING OVER THE 
N.B.C. RED NETWORK. 
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Under the Uniform Negotiable Instru- 
ments Act, a “material alteration” of 
a note “voids the instrument” in the 
hands of the original holder. Under 
the same Act, any change or addition 
“‘which alters the effect of the instru- 
ment in any respect, is a material 
alteration.” 

The Massachusetts court thought 
that the insertion of Mary’s name in 
the body of the note, if made in the 
manner claimed, was a material altera- 
tion of the instrument! 


“It would operate,” said the court, 
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‘to change Mary’s legal position from 
that of an endorser to that of a maker. 
Section 17 (6) of the Uniform Negotia- 
ble Instruments Act provides that 
‘Where a signature is so placed upon 
the instrument that it is not clear in 
what capacity the person making the 
same intended to sign, he is deemed to 


be an endorser.’ 


“If, as contended in this case, the 
words ‘and Mary Smith’ were not in 
the body of the note when delivered, 
it was then ambiguous, since it would 
have named but one maker and would 
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HOUR MISTAKES 





When long lines form at the tellers’ windows during 
peak hours, when fatigue sets in and nerves are a bit 
frazzled—well, you know that is just when costly mistakes 


are made. 


Then it is so easy to check in or out wrong 


denominations of coins or to take in wrapped spurious 


coins or slugs. 





That is, these and other mistakes are easily 
made if you use the old-style “‘blind’”’ kraft wrappers. 


Why not modernize as many banks all over the country 


1M to 
6M to 
11M to 


5M-$1.25 perM 
10M- 1.20 perM 
25M- 1.15 perM 
26M to 50M- 1.10 perM 
5iIMto 99M- 1.00 perM 
100M or more- .90 perM 





have already done? 
Coin Wrappers. 
see the denominations; to detect spurious coins or slugs 
and construction eliminates fraudulent re-use. 


Use CLEAR-VUE Transparent 
These wrappers enable you to quickly 


Because 


CLEAR-VUE Transparent Coin Wrappers are made 
of a tough cellulose material, they do not break or tear 
easily. To fully appreciate CLEAR-VUE advantages, order 
several weeks’ supply today, while low prices still prevail. 


THE STECK CO. Benhers’ Supplies AUSTIN, TEX. 








SLIDING-DRAWER STEEL 


TRANSFER FILES 


‘Installations Beautiful’’ 







With or Without 
Roller Bearings 
Patented 


Strong enough for 
1 ton pressure 


Tailor Made Any Size— 
Lowest Prices 

24 Gauge Steel BAKED ENAMEL 
FINISH any color. Outstanding fea- 
tures, such as positive drawer stops— 
interlocking stacking—follower sup- 
ports—Celluloid Covered Card Cases. 


In use in thousands of institutions—Recom- 
mended by Leading Banks. 











CORRUGATED PAPER 
FILE BOXES 





HINGED LID—STYLE C 





—SUPPLIES— 


...-Steel Transfer Binders.... 
Steel Coin Boxes... Trays... Racks... 
Steel Check Sorters . . . Lock-Seal Night 
Depository Bags... Coin Bags... Wallets 
Coin Wrappers and Bill Straps 


STRAYER COIN BAG CO. NEW BRIGHTON, PA. 


Bank Supplies Since 1914 
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have been signed by two persons. The 
above-quoted section of the Uniform 
Negotiable Instruments Act would 
apply to the note without the insertion 
in the body of it the words, ‘and Mary 
Smith.’ Without the insertion of those 
words, Mary’s legal position as an 
‘ambiguous’ signer would have been 
that of an endorser.” 

The insertion of her name in the 
body of the note, however, changed its 
legal effect by constituting Mary a 
co-maker instead of an endorser, a 
material alteration. (Mindell vs. Gold- 
man, 35 Northeastern Reporter, Second 
Series, 669.) 


No Set-off for Bank 


Court decisions in many states have 
upheld the right of a bank to apply the 
funds in a depositor’s account to any 
indebtedness due and owing by the 
depositor to the bank. This is the 
well-recognized right of set-off. 

But, as the Supreme Court of 
Pennsylvania recently pointed out, 
there is one important exception to 
this principle: a bank may not apply 
to a depositor’s personal debt to 
the bank, funds in an account of 
which the debtor is only the “‘nominal”’ 
depositor. 

In the Pennsylvania case, a lawyer 
had a deposit account under the 
designation, ““Henry Smith, Attorney.” 
The bank applied the money in this 
account to an overdue note on which 
he was personally indebted to the 
bank. In litigation to test the bank’s 
right to apply such a set-off, the 
Pennsylvania court said: 

‘All authorities agree that if a bank 
has knowledge or notice of facts 
enough to put it upon inquiry, that 
the funds in a depositor’s account 
actually belong to a third person, it 
may not apply such funds to a debt 
owed to it by the depositor individu- 
ally. 

“The word ‘attorney’ signifies an 
agent, that is, one acting on behalf of 
another, and, whether it be intended 
as an abbreviation of attorney-in-fact 
or attorney-in-law, it clearly raises a 
presumption, when used in connection 
with a bank account, that the funds 
therein belong to some undisclosed 
principal, clients, or beneficiaries. It 
is probably a regular practice of lawyers 
to maintain a bank account as ‘at- 
torney’ in which the funds of clients 
are deposited pending remittance to 
them of the amounts due after the 
deduction of fees. It is sufficient that 
the bank have knowledge that a 
fiduciary relation exists; it is not 
necessary that it know the identity of 
the beneficiaries.”” (Sherts vs. Fulton 
National Bank, 21 Atlantic Reporter, 
Second Series, 18.) 
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Above—BEFORE view, showing how the 


First National formerly appeared. 


Left—AFTER view, showing same buildings, 
same location, SAME ENTRANCE! 


how we used it to advantage! 


No banker wants to spend any more for modernization than necessary. Every 


dollar saved can be diverted to something that means more VALUE. Our vast 


cost experience enables us to effect many such worthwhile savings. 


the finished job. We should know, having completed over 


1,000 contracts ... ome every 10 days for over 29 years.,7.O 
r 
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that squarely meets today’s needs 


Today’s operating problems are different 
—expanding activities, increased volume, 
shorter working hours, scarcity of per- 


sonnel, rising costs. 


But fundamentally they are the same as the 
problems of other years—the need to 
handle each transaction zn less time, with 


less effort, and at less cost. 


For several decades Burroughs repre- 


sentatives have counseled with bankers 


BURROUGHS ADDING MACHINE 
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COMPANY 


and helped them work out practical, time- 
saving, money-saving solutions to oper- 


ating problems as they arose. 


Today, this background of ~Burroughs’ 
experience and Burroughs’ technical 
knowledge of machines, applications and 
procedures, is being utilized by thousands 
of bank operating men in meeting today’s 
changing conditions. It is available to 


you—call Burroughs. 


DETROIT, MICHIGAN 
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Under the Uniform Negotiable Instru- 
ments Act, a “‘material alteration” of 
a note “voids the instrument” in the 
hands of the original holder. Under 
the same Act, any change or addition 
“‘which alters the effect of the instru- 
ment in any respect, is a material 
alteration.” 

The Massachusetts court thought 
that the insertion of Mary’s name in 
the body of the note, if made in the 
manner claimed, was a material altera- 
tion of the instrument! 


“It would operate,”’ said the court, 


THE BURROUGHS CLEARING HOUSE—October, 194] 


“to change Mary’s legal position from 
that of an endorser to that of a maker. 
Section 17 (6) of the Uniform Negotia- 
ble Instruments Act provides that 
‘Where a signature is so placed upon 
the instrument that it is not clear in 
what capacity the person making the 
same intended to sign, he is deemed to 
be an endorser.’ 

“Tf, as contended in this case, the 
words ‘and Mary Smith’ were not in 
the body of the note when delivered, 
it was then ambiguous, since it would 
have named but one maker and would 
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are made. 


coins or slugs. 





ELIMINATE 
____ RUSH HOUR MISTAKES 


When long lines form at the tellers’ windows during 
peak hours, when fatigue sets in and nerves are a bit 
frazzled—well, you know that is just when costly mistakes 
Then it is so easy to check in or out wrong 
denominations of coins or to take in wrapped spurious 
That is, these and other mistakes are easily 
made if you use the old-style “‘blind’”’ kraft wrappers. 


Why not modernize as many banks all over the country 


1M to 
6Mto 10M- 1.20 perM 
1l1Mto 25M- 1.15 perM 
26M to 50M- 1.10 perM 
51IMto 99M- 1.00 perM 


5M-$1.25 perM 









100M or more- .90 perM 


have already done? 
Coin Wrappers. 
see the denominations; to detect spurious coins or slugs 
and construction eliminates fraudulent re-use. 
CLEAR-VUE Transparent Coin Wrappers are made 
of a tough cellulose material, they do not break or tear 
easily. To fully appreciate CLEAR-VUE advantages, order 
several weeks’ supply today, while low prices still prevail. 


Use CLEAR-VUE Transparent 
These wrappers enable you to quickly 


Because 


THE STECK CO. Benhers’ Supplies AUSTIN, TEX. 
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‘Installations Beautiful’’ 
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Tailor Made Any Size— 
Lowest Prices 

24 Gauge Steel BAKED ENAMEL 

FINISH any color. Outstanding fea- 

tures, such as positive drawer stops— 

interlocking stacking—follower sup- 

ports—Celluloid Covered Card Cases. 


In use in thousands of institutions—Recom- 
mended by Leading Banks. 

















Steel Coin Boxes. . 
Steel Check Sorters. . 
Depository Bags. . 


STRAYER COIN BAG CO. NEW BRIGHTON, PA. 
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FILE BOXES 


Patented 
HINGED LID—STYLE C 


—SUPPLIES— 


-Steel Transfer Binders.... 
. Trays... Racks... 
- Lock-Seal Night 
. Coin Bags... Wallets 
Coin Wrappers and Bill Straps 











Printed in U. 8. America 10-41 





have been signed by two persons. The 
above-quoted section of the Uniform 
Negotiable Instruments Act would 
apply to the note without the insertion 
in the body of it the words, ‘and Mary 
Smith.’ Without the insertion of those 
words, Mary’s legal position as an 
‘ambiguous’ signer would have been 
that of an endorser.” 

The insertion of her name in the 
body of the note, however, changed its 
legal effect by constituting Mary a 
co-maker instead of an endorser, a 
material alteration. (Mindell vs. Gold- 
man, 35 Northeastern Reporter, Second 
Series, 669.) 





No Set-off for Bank 


Court decisions in many states have 
upheld the right of a bank to apply the 
funds in a depositor’s account to any 
indebtedness due and owing by the 
depositor to the bank. This is the 
well-recognized right of set-off. 

But, as the Supreme Court of 
Pennsylvania recently pointed out, 
there is one important exception to 
this principle: a bank may not apply 
to a depositor’s personal debt to 
the bank, funds in an account of 
which the debtor is only the “nominal” 
depositor. 

In the Pennsylvania case, a lawyer | 
had a deposit account under the 
designation, ‘““Henry Smith, Attorney.” ! 
The bank applied the money in this i 
account to an overdue note on which 
he was personally indebted to the [ 
bank. In litigation to test the bank’s | 
right to apply such a set-off, the f 
Pennsylvania court said: 

“*All authorities agree that if a bank , 
has knowledge or notice of facts 
enough to put it upon inquiry, that || 
the funds in a depositor’s account || 
actually belong to a third person, it | 
may not apply such funds to a debt | 
owed to it by the depositor individu- 
ally. 

“The word ‘attorney’ signifies an || 
agent, that is, one acting on behalf of | 
another, and, whether it be intended 
as an abbreviation of attorney-in-fact | 
or attorney-in-law, it clearly raises a \j 
presumption, when used in connection § 
with a bank account, that the funds 
therein belong to some undisclosed 
principal, clients, or beneficiaries. It } 
is probably a regular practice of lawyers 
to maintain a bank account as ‘at- 
torney’ in which the funds of clients 
are deposited pending remittance to 
them of the amounts due after the 
deduction of fees. It is sufficient that 
the bank have knowledge that a 
fiduciary relation exists; it is not 
necessary that it know the identity of 
the beneficiaries.”” (Sherts vs. Fulton 
National Bank, 21 Atlantic Reporter, 
Second Series, 18.) 
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